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1.

IlepeueHb MJIAHUPYEMBIX Pe3y/IbLTAaTOB 00yUeHHS M0 AUCHUIIMHE, COOTHECEHHBIX
CIJIAaHUPYeMbIMH pe3y/IbTaTaMH 0CBOeHHs 00pa30oBaTe/IbHOM MPOrpaMMbI

B pe3ynbTaTe ocBoeHHsi 00pa3oBaTeIbHOM MPOrpaMMbl 00yUaroIIUNACs JO/DKEeH OBJIaJIeTh
CJIeYIOIMIMU pe3y/ibTaTaMy 00yueHHs TI0 JUCLATUIMHE:

Pe3ynbTaThl 00yueHust

dopmupyemasi KOMIeTeHIus (C
yKa3aHHeM K0/ia)

[Ipumeuan
ve

3HaHus  |l. GOHeTUKy, TpaMMaTHKy, | — CHOCOOHOCTh K KOMMYHMKAllUd B
opdorpaduto u3yuaeMoro | yCTHOM M TNMCbMeHHOM (opmax Ha
MHOCTPaHHOT'O s13bIKa DYCCKOM ¥ WHOCTPAaHHOM SI3bIKaX [IJIst

pellleHHs1 3a/a4 MEX/JIUYHOCTHOTO U
MEXXKY/IbTYPHOT'O B3aUMO/1eHCTBUS
(OK-3)
2. He0OX0IUMBIH — CrmocoOHOCTh K KOMMYHMKAllUd B
JIeKCUYeCKUA MUHUMYM YCTHOM U TNMCbMeHHOM (opmax Ha
JU1st OOIIIeHUsT B paMKax DPYCCKOM ¥ WHOCTPAaHHOM SI3bIKax [IJIst
OBbITOBOI U pellleHHs1 3a/jad MEeX/JIUYHOCTHOTO U
nipodeccroHaIbHON MEXXKY/IbTYPHOT'O B3aUMO/1eHCTBUS
TeMaTHUKH (OK-3)
3. IPUHLUIIBI - CroCco6HOCTh paboratb B
(bYHKLMOHUPOBaHUS KOJIJIEKTHBe, TOJIepaHTHO BOCIIPUHKMAs
npogeCcCOHaILHOTO CoLMa/bHble, 3THUYeCKUe,
KOJIJIEKTHBa, TTIOHUMAaTh KOH(pecCHOHambHble, KYyJbTYpDHble U
POJ/Ib KOPIIOPaTUBHBIX VHbIe pa3/INuus
HOPM ¥ CTaHJapTOB, O (OK-4)
COL[MA/IbHBIX, STHUYECKHUX,
KOH(eCCHOHATbHBIX U
KYJIbTYPHBIX
0COOEHHOCTSIX
npeJiCTaBUTesIeN TeX WU
VHBIX COLIMATbHBIX
obrIHoCTEeH
YMmenust  |l. yuacTBOBaTh B HECJIOXKHOM| — CIIOCOOHOCTb K KOMMYHHUKAI[Ud B

Oecesie Ha TeMBbI
MOBCeHEBHOW »KU3HU,
yueObl U OT/bIXa

YCTHOM W MMCbMEHHOW (opMax Ha
PYCCKOM ¥ WHOCTPAHHOM $I3bIKax [Jisi
pellieHHs1 3a/jlad  MeXJIUYHOCTHOTO U
MeXXKYJIbTYPHOTO B3aUMO/IeHCTBUS
(OK-3)

2. BbIpa’KaTb CBOM MBICJTU B
YCTHOM U MMMCbMEHHOU
(opme C UCII0/Ib30BaHUEM
AKTHBHO yCBOEHHBIX
rpamMMaTH4ecKUx MpaBuil B
paMKax orpe/ie/leHHOU
ITeKCHKU;

— CnocoOHOCTh K KOMMYHMKAIlUd B
YCTHOM ¥ MNHUCbMeHHOW ¢opMax Ha
PYCCKOM ¥ WHOCTPAHHOM $I3bIKax [Jisi
pellleHHs1 3a/jlad  MeXJIUYHOCTHOTO U
MeXKYJIbTYPHOTO B3aUMO/IeHCTBUS
(OK-3)

3. ulTaTh U MIepeBOUTH
TeKCThI TI0 MPOeHHOM
TeMaTUKe U CUTYyaLUsIM
OOITIeHMS.

— CrOCOOHOCTh K KOMMYHHKALIUA B
YCTHOM U TNMCbMEHHOM (opmax Ha
PYCCKOM ¥ WHOCTPAHHOM $I3bIKax [Jisi
pellieHHs1 3a/lad  MEX/JIUYHOCTHOTO U
MeXKYJIbTYPHOTO B3aUMO/IeHCTBUS
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(OK-3)

4. paboTas B KOJIJIEKTHBE,
YUUTHIBaTh COLIUA/IbHBIE,
3THUYECKUE,
KOH(peCcCHOHa/bHbIE,
Ky/IbTYpHbIe 0COOEHHOCTH
rpe/iCTaBUTeNIeN
Pa3/IMYHBIX COLMATBHBIX
ob1HOCTel B rporjecce
rpoecCcroHaTLHOTO
B3aMO/IeCTBYS B
KOJIJIEKTHBe, TOJIepaHTHO
BOCIIPUHUMATh 3TH
pasniuuus

- CIIO0COOHOCTh paboTaTb B
KOJIJIEKTUBE, TOJIEPAHTHO BOCITPUHUMASs
CoLMasbHEIE, STHUYECKYE,
KOH(eccroHanbHbIe, Ky/IbTYpHbIE U
WHBIE Pa3/Iuuus

(OK-4)

Bragenus |l.mpakTuyecKuMu
PasrOBOPHBIMU HaBbIKAMU
[ OCYLL|eCTBJIeHUS
[1eJI0BBIX KOHTAKTOB, a
TaK’Ke HaBbIKaMU
MOHWMAaHHWSI NHOSI3bIUHOU

peun

— CrmocoOHOCTh K KOMMYHMKAllUd B
YCTHOM U TNMCbMeHHOM (opmax Ha
PYCCKOM ¥ WHOCTPAHHOM f3bIKax [Jisi
pellleHHs1 3a/jad MEeX/JIUYHOCTHOTO U
MeXXKY/IbTYPHOT'O B3aUMO/IeHCTBUS
(OK-3)

2. HaBbIKaMU paboThI C
OpWUTrMHaTbHOU
JUTepaTypou Ha
WHOCTPAHHOM $I3bIKe

— CmocoOHOCTBI0 K KOMMYHHUKAalMd B
YCTHOM U TNHMCbMEeHHOM (opmax Ha
DYCCKOM ¥ WHOCTPAaHHOM $3bIKax [Jisi
pellleHuss 3aaud  MEeXJIMUHOCTHOTO U
MeXKY/IbTYPHOTO B3auMO/IeHCTBUS
(OK-3)

3. B miporjecce pabOThI B
KOJIJIEKTUBE 3THUECKUMHU
HOpPMaMH, KaCaroIUuMUCS
COIL[MA/IbHBIX, STHUYECKHUX,
KOH(peCcCMOHa/IbHBIX U
KYJIbTYPHBIX Pa3/TAuMA;
criocobamu ¥ TIpueMaMu
TIpeIOTBPAL|eHUST
BO3MOJKHBIX
KOH(WIMKTHBIX CUTYal[Ui B
riporiecce
ripoecCcroHaTLHOM
JIesITeNTbHOCTU

- CTIOCOOHOCTh paboTtathb B
KOJIJIEKTHBE, TOJIEPaHTHO BOCIIPUHUMASs
COILMA/TbHbIE, THUUECKHUE,
KOH(eCCHOHa/bHbIe, KYJbTYPHbIE U
WHbIE Pa3/THUMs

(OK-4)

2. Iles1b ¥ MeCTO JUCHMILVIMHBI B CTPYKType 00pa3oBaTe/IbHON MPOrpaMMbl

HuctyrnvHa «VHOCTpaHHBINA $13bIK» OTHOCUTCS K 0a30BOM YacTu oOpa3oBaTenbHOU

MpPOrpaMMBlI.

JucuunmHa n3ydaercs Ha 1-2Kypcax

Llenbto 0CBOEHUS AUCLMIUIMHBI « ITHOCTpaHHbBIN S3bIK» SIB/SIETCS (POPMUPOBaHUE SI3bIKOBOM
M KOMMYHUKAaTMBHOM KOMIIETEHIIUM, YPOBeHb KOTOPOM Ha OT/Je/lbHbIX IJTarax s3bIKOBOMN
TIOJITOTOBKHU TI03BOJIsIET UCTIOIb30BaTh MHOCTPAHHBIN s13bIK B TIPOQ)eCCUOHATBHOM [1esITe/TbHOCTH.
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V3yueHue AUCIMIIMHBI Oa3UpPYyeTCsl Ha 3HAHUSIX, YMEHUSIX U HaBbIKaX, CHOPMUPOBAHHBIX B
pe3y/bTaTe OCBOEHHS CTYJeHTaMH MpeAlleCTBYIOIUX AUCLUIUINH 00pa30oBaTe/bHOM MPOTrpamMMbl

1o HampaBieHuto moArotoBku 38.03.06 - «ToproBoe peno» mnpodust

MYyHULIATIAIbHbIE 3aKYTIKW»: «PyCCKUM S3bIK U Ky/bTypa peumn».

OcBoeHre AuUCLMIUIMHBI «/IHOCTpaHHBIN SI3bIK» CJIY>)KUT OCHOBOM

«I'ocypapcTBeHHbIe U

A U3YUYEHUSI TdKUX

JUCLIMIUIMH, Kak «/lesoBble IeperoBOpbl U [ie/ioBasi IepelnycKa Ha WHOCTPAHHOM SI3bIKe»,
«[les10BOI MHOCTpPaHHBIH 513bIK», «[IpodeccroHanbHbIN MHOCTPaHHbIH 53bIK». [loyueHHbIe B X0e
OCBOEHHUsI IMCLMILIMHBI 3HaHUs, HaBblKM U YMEHUs WCIO/b3YIOTCS B IpoLiecce BBINIOHEHUS U
3aIIMTHI BBITYCKHOM KBaTM(PUKALMIOHHOW PabOTHI.

3. Copepxanue padoueii mporpaMmsl (00'beM AUCLMIIIHHBI, THIIBI M BH/IbI yU4e0HBIX
3aHATHH, yueOHO-MeToAnYeCcKoe odecrieyeHrHe CaMOCTOATETbHOU PadoThI

00yJarImmxcs)

CojeprkaHue paboueii MporpamMMslI rpecTaBieHo B [Tpunoxxenuu A.

4,

(I)OH}I OLI€EHOYHbLIX CPeACTB 0 AUCLHUII/IUHE

4.1. IlepeueHb KOMIETeHIMI C yKa3aHHEM 3TanoB UX ()oOpMHUPOBAHUS B MPOLIeCCe 0CBOEHUA
oOpa3oBaresbHOM NMporpaMmbl. OnKHCcaHUe MOKa3aTe/ied U KpUTepUeB OLleHUBaHUS
KOMIIeTeHI[UI Ha Pa3/IMYHbIX Tanax ux ()opMUPOBaHUs], ONMCAHUe [IIKa/T OLleHUBAaHUA

OK-3 - crmocoOHOCTh K KOMMYHHKAIIMd B YCTHOM W TIHMCbMEHHOW (¢opMaxX Ha PYCCKOM |
WHOCTPAaHHOM $I3bIKaX /IJIsl PeleHus 3a/1a4 MeXX/IMYHOCTHOTO U MeXKKYJIbTYPHOTO B3aUMO/IeCTBUSI.

rpodeccoHanbHOM TeMaTHKU.

OTan [TnanupyeMble pe3ynbTaThl 00ydeHHs KpuTepurn oljeHUBAHHS Pe3y/IbTaTOB 00yUeHHs

(ypoBeHb) ((MOKa3aTenyd [JOCTWDKEHHWs —3a[aHHOTO

OCBOEHHSI  [yPOBHSI OCBOEHUsI KOMIIeTeHLINi1) «He 3aUTeHOY «GAUTEHOY

KOMITeTeHL|H

148

[TepBbIii 3HaTb: (hOHeTHKY, rpamMMatuky, He 3Haer 6a3oBele mpaBwia | B 1ielom 3HaeT 6a3oBble mpaBuia

pTan opdorpaduro M3y4yaemMoro| rpaMMaTHKH, 0CODEHHOCTH | rpaMMaTHKH, OCOOeHHOCTH (DOHETHKH

(YpPOBeHB)  [MHOCTPAHHOTO SI3bIKa; (hoHeTHKH M3y4aeMoro | M3y4aeMoro  WHOCTPaHHOTO  S3BIKa,
F-HeO0OXOANUMBIN JIeKCHUeCKUH MHUHUMYM| WHOCTPAHHOTO SI3bIKa, | JIEKCUYeCKUH MHHUMYM, HeoOXOJUMbIH
st oOLieHUsT B paMKax ObITOBOHW M| JIeKCHYeCKHd MHHUMYM, | /i1 OOIleHHMsT B paMKax OBITOBOM W

HEoOXOUMBIH [y ObIIeHusT B
pamKax ObITOBOM u
podeCcCHOHATBEHON TeMaTHKH

npodecCHoOHaNTBHON
JIOTTyCKaeT OLINOKH.

TeéMaTHKH, HO

BTopoii 3Tan YmeTb: He  ymeer  yuacTBOBaTh BB 1le/loM yMmeeT y4yacTBOBaTb B HECTIOXKHOM

(YpoBeHB) | yuacTBOBAaTh B HECJIOKHOH Oecefie HaHec/noKHOW Oecele Ha TeMblbeceje Ha TeMbl TIOBCEJHEBHOW >KU3HU,
TeMbl TMOBCEJHEBHON >XU3HM, yueObl MIOBCeJHEBHOW >XM3HHM, yuebObl HyueObl U OTAbIXa, BBIPAKATh CBOM MBIC/IH B
OTABIXa; OTZbIXa, BbIpaKaTh CBOM MBICJIM BYCTHOM M  NHCbMeHHOW  Qopme @
- BbIpaKAaTh CBOM MBIC/IM B YCTHOW MyCTHOM M THCbMeHHOW (hopMe CUICIIO/B30BaHWEM  aKTHBHO  YCBOEHHBIX
MICbMeHHOH (hopMe C MCMO0/Ib30BaHUEMIICIIONb30BaHUEM aKTUBHOrpaMMaTU4YeCKUX  TpaBUl B paMKax|
QKTUBHO YCBOEHHBIX TI'DPaMMaTHYeCKHUXyCBOEHHBIX rpaMMaTHUeCKUXOIIpe/Ie/IeHHON — JIKCHKH, ~ YdTaTb Y|
MpaBWJ B paMKaxX OIpeJe/leHHOMIPAaBUI B paMKaX OIpe/e/ieHHOMIepeBOAUT,  TeKCThl [0 IPOMeHHOU
ITeKCUKH; eKCHKM, YWTaTb W I1epeBOAWTHTEMaTHKe M CUTyalusM OOIeHus, HO
- UMTaTh W IIePeBOJUTh TEKCTbI TOTEeKCThI M0 MPOHJEHHON TeMaTHUKEeOMyCKaeT OILHMOKH.
MpOMJEeHHON TeMaTMKe W CUTyaLMsIM{ CUTYaLUsiM OOLIeHUst
oOIIIeHMS.

Tpetuii stan Bragets: He B/aJieeT HaBblkamy| B LieJIOM B/aJieeT HaBbIKaMM

(ypoBeHB) | TIPaKTUYeCKMMH  Pa3TOBOPHBIMHOCYILECTBIIEHHS JIeJIOBBIX| OCYIL[ECTBJ/IEHUsI ZIelIOBBIX KOHTAaKTOB Ha
HaBbIKaMU ISt OCYIIIeCTB/IEHUSIKOHTAKTOB ~ Ha  MHOCTPAaHHOM MHOCTPAHHOM sI3blKe, IIPU TTOHUMaHWUU
ITe/TOBBIX KOHTAKTOB, a TaK)Ke HaBbIKaMHI3bIKe, Tpu TOHVIMaHWY] WHOS3BIYHOW  peud, Tpu pabore ¢
IMOHUMAaHUs UHOSI3LIUHOM peuwy; MHOSI3BIUHOM peuw, mpu paboTe d OpUTHHATBLHOMN JIUTEPaTypou Ha
- HaBblKaM{ pabOTbl C OpUTMHAJIbHOMOPUIMHA/JBHOW JIMTEpaTypod Ha MHOCTPAHHOM  s3bIKe, HO  /IONyCKaeT
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[mTepatypoii Ha HHOCTPaHHOM $I3bIKE. |MHOCTPAHHOM S3bIKE

| ommGky.

OK-4 - criocobHOCTbI0O paboTaTh B KOJIJIEKTHBE, TOJEPAaHTHO BOCTIPUHHMAsI COLMAJIbHBIE,
THUYeCKHe, KOH(eCCHOHabHbIe U KYJIbTYPHbIE Pa3/TuuMsl.

KOH(peCCHOHATBHBIX u
0COOEHHOCTAX TNpeACTaBUTeNed Tex WIn

KYJIbTYPHBIX

WHBIX COL[MA/IbHBIX OBIIHOCTEH

" CTaHJAapPTOB, He 3HAeT COLHa/JbHEIE,

ITHMYECKHE, KOH(ECCHOHANbHbIE U
Ky/IbTYpHBIE ocobeHHOCTH
npejcTaBuTenell  TeX WM WHBIX

COLIMIa/IBHBIX 0OIHOCTeH.

OTan [TaHUpyeMble pe3y/bTaThbl 00yueHus KpuTepru olLjeHHBaHUsI Pe3yJ/ibTaToB 00yueHHst

(YpoBeHB) TI0Ka3aTesu JOCTWKeHUs 3a/JaHHOT0 YPOBHS

OCBOEHHUSI  [0CBOEHUs KOMIIeTeHL1i)

I— «He 3aUTeHO «3auTeHOo»

148

[MepBblii 5Tan| 3HaTh: MNpPUHLMIBI  (GyHKLMOHMpoBaHUsa | He 3HaeT NMpUHLMIB! | 3HaeT  (TpejcTaB/sieT) B

(ypoBeHb) npodeCcCHOHaNIBHOTO KOJUIeKTHBA, | (DYHKIMOHMPOBAHWUS 6a30BOM 00BEMe TMPUHLUIIELI
MOHUMaTh POJib KOPIIOPAaTHBHBIX HOPM U | MpPO(eCcCHOHANBbHOTO KOJUIEKTHBA, He | (PyHKI[MOHMPOBaHUS
CTaHJApTOB, O COLMA/NBHBIX, STHUUECKUX, | TIOHUMAaeT POJb KOPIIOPATMBHBIX HOPM | NMpPO(eCcCHOHANIBEHOrOo

KOJI/IEKTHUBA, TOHUMAaeT pOJib

KOPIIODaTHUBHBIX ~ HOPM |
CTaHZApTOB, 3Haer
COLMajIbHbIe,  3THUUYECKHE,
KOH(eCCHOHa/TbHbIe u
KyJbTYpHbIE  0COGEHHOCTH
MpejCcTaBUTeNell  Tex Wiu
MHBIX COLMA/IbHBIX
obuHOoCTeH.

IBropoii sTari
(YpoBeHb)

YMeTn: paboTast B KOJIIEKTHBE, YUUTHIBATh
CoLaJIbHbIE, JITHUUYECKHE,
KOH(peCCHOHAJTBHEIE,
0Cc0OEHHOCTH TIpe/iCTaBUTesIel Pa3MUUHBIX
ColManbHBIX ~ OOLIHOCTEH B  mporiecce

HpOCbECCI/IOHa}'IBHOFO BBaHMOAEﬁCTBHH B

KyJIbTypHbIE

KOJI/IEKTHBE, TOJIEPAHTHO BOCIIPUHHUMATh

9TH pa3nyus

He ymeer, paboTasi B KOJIEKTUBE,
YUMTBIBATH COLMA/IbHBIE, ITHUYECKHE,

KOH(eCcCHOHa/bHEIe, KyJ/IbTypHBI®
ocobeHHOCTH Tipe/icTaBUTe el
Pas/IMYHBIX COLMAbHBIX OOIIHOCTel B
npotecce npoecCHOHANMBHOTO
B3aUMO/IeHiCTBHUS B KOJUIeKTHBE,
TOJIePaHTHO BOCIIPUHUMAaTb 3TH
pasyuusl.

YMeeT MpUMeHSITh 3HaHUs B
6azoBoM (cranpapTHOM)
obneme.

Tpermii sTam
(YpoBeHb)

Bnagers: B mporecce  pabotel B
KOJI/IEKTHUBE TUYECKUMU HOpMamu,
KaCaroIUMUCS COLIMAIbHBIX, ITHHUYECKUX,
KOH(eCCUOHANMBHBIX u KYJIbTYPHBIX
pa3uuuii; criocobaMd M TIpUeMaMH
Mpe/I0TBPAIL[eHHst BO3MOXKHBIX
KOH(IMKTHBIX ~CHUTyalUMid B TpoLecce

TpodeCcCHOHATBEHOU JeaTeTbHOCTH

He Bnajgeer »sTUuUeCcKMMM HOpMamy,
KacaroLMMUCS
3THUYECKUX,

COLIMA/TBHBIX,
KOH(eCCHOHANMbHBIX U
Ky/JIbTYPHBIX pas/Muuii; criocobamu u

TprueMaMu TIpe/IOTBPAIL{eHHUs]
BO3MOXXHBIX KOH()IMKTHBIX CUTYalUi B
rporiecce rpodecCcuoOHaTBLHON
JlesTeTbHOCTH.

Briasieer 6a30BbIMH HOpMaMU
U [IprieMaMu

KpuTtepuu oljeHUBaHUS JJIg 3a4eTa CTYIEHTOB 3a0UHOM (opMbl 00yuenus (3P0)

B pamkax u3yuaeMou AUCILUTUIMHBI 3a4eT SIB/sieTCss opMoii TPOMeKYTOUHOM aTTeCcTal[uu 1
peanu3yeTcs B X0/ie TIPOBeJieHUsI UTOIOBOT0 KOHTPOJILHOTO TeCTUPOBaHUSI.
OOsi3aTeNlbHBIM  yCJIOBUEM [I/ISI  TIOJIyUeHUsI JIOMyCKa K TIpPOLieAlype 3aueTa  sIBJISIETCS
yCIIeIlIHOe TIPOXOXKJeHWe BCEeX ITaloB TeKYIero KOHTPOJsi (YCTHBIM OINpoc) U pyOexHOro
KOHTpo/is1 (KOHTponbHass pabora) (ITogpoOHO O KpUTEpUSX OLIEHWBAHWS YCTHOTO OIPOCa,
KOHTPOJIbHOM pabOThI ¥ TECTUPOBAHUS CM. HIKE).

OK-3 - crnocoOHOCTP K KOMMYHHUKAl[UM B YCTHOM W TUCbMeHHOW (opMax Ha pyCCKOM H
VHOCTPAHHOM $I3bIKaXx JI/Is1 pelleHUs 3a/lau MEXXJIMYHOCTHOTO ¥ MEXKKYJIbTYPHOT'O B3aUMO/|eHCTBUSI.

Kpurepuu oLjeHHBaHHs pe3yJIbTaTOB 00yueHus

Oran [1naHupyemble

(YpoBeHB)  [pe3y/bTaThl 2 («He 3
OocBOeHMsl  |0OyueHuUst YZI0BJIETBOD
KOMITeTeHLU |(TI0Ka3aTe/u WUTeJIbHO») o»)

14! OCTHKEHUsI

(«y[,0B/IETBOPUTE/IBH

4 («xopoL1I0»)

5 («OTIMYHO»)




BaZlaHHOTO YPOBHS
[NepBbIit 'FIEL’IJ‘E?HH)OHETI/IKY, He 3Haer B Lie/IoM 3HaeT [3HaeT (oHeTHKy, [leMOHCTpHUpYeT Iie/IOCTHbIe
pTar rpaMMaTHKY, 0a3oBbIe TpaBWIa [FpaMMaTtHKy, opdorpaduro 3HaHUS 6a3oBoi
(ypoBennb) |opdorpaduro rpaMMaTHKH, 113yyaeMOro MHOCTPAaHHOI'0| 'pPaMMaTUKH, (oHeTHKH
M3y4yaemMoro 0cobeHHOCTH 13bIKa; JIEKCUUEeCKUH M3y4aeMoro HMHOCTPAaHHOIO
IMHOCTPaHHOTO (dhoHeTUKU MHUHUMYM, HeOOXOJUMbIF 3bIKa, JIEKCUYeCKOT0
SI3bIKa; H3y4aemMoro Inist  oOIieHMsT B paMKax| MHHUMyMa, Heob6X0JuMOro
~He0OX0[UMBIi WHOCTPAHHOTO $13bIKa, [OBITOBOM W s obujeHuss B paMKax
ITeKCHYeCcKui JIEKCUYeCKUI rpodecCcHoHaTBEHOM ObITOBOM u
MAHIMYM Uit MHHHMYM, TeMaTHKH, HO JOIyCKaeT IpodeccHoHaIbHOM
00LLIeHusT B paMKax HeoOXOUMBIM /ISl [He3HauuTe/bHbIe OLIMOKH | TeMaTHKH
ObITOBOM y o0IeHusT B paMKax
rpodeccruoHansHO 6bITOBOM u
i TeMaTHKH. rpodeccuoHaNTBEHOM
TeMaTHUKH, HO
JIOTTyCKaeT
3HauMTe/IbHbIe
OIINOKH
IBTopoit aTan YMeTh: He ymeet B 11eJIOM yMeeT YMeeT CHUCTeMaTWueCKy YMmeeT crCTeMaTU4eCcKu
(ypoBeHp) | ydyacTBOBaTb B [yuacTBOBaTh B WCII0/Ib30BaTh WCMO0/b30BaTh  IOyYeHHbIe
HEeC/I0>KHOH Gecepiel Hec/oKHOW Oecefle HA TO/My4yeHHbIe 3HAHWS TP 3HAaHUS TIPU  y4YacTHH B
Ha TeMbl TeMbl MOBCE/JHEBHOM| y4yacTUHM B HECJI0XKHOW HEeC/IOKHOUN Oecesie Ha TeMbI
roBCeHEBHOM DKM3HM, yueObl U OTAbIXa, Oeceze Ha TeMbl| TOBCeJHEeBHON JKU3HU,
DKM3HH, yuebbl U BbIpa)KaTb CBOM MBIC/IM Bl TIOBCEJHEBHOW  JKM3HM, yuebbl M OT/AbIXa, IIpU
OTABIXa; [yCTHOW ¥ THUCbMEHHOM yueObl U OT[bIXa, [P BLIPAKEHUH CBOUX MBIC/IEH B
- BBIpAKAaTh CBOM bopme d BBIpDOKEHUU CBOMX| yCTHOW U TIHUCBMEHHOU
IMBIC/T B YCTHOM Y] MCITO/Tb30BaHIEM MBICJIEH B YCTHOM 1 (opMe C WCIIOJIb30BaHHEM
MACbMEHHOM AKTUBHO YCBOEHHBIX| NMMCbMEHHON ¢opMe ¢ akTUBHO YCBOEHHBIX
cbopme q rpamMMaTUUYeCKUX NpaBW] MCIIOIb30BaHUEM aKTHBHO I'paMMaTU4yeCKHX TIIpaBUd B
CTI0/Ib30BaHHUEM B paMKax OIpefie/ieHHOM YCBOEHHBIX paMKax orpe/ie/ieHHOU
AKTUBHO IeKCHKY,  UdTaTh ¥ TPaMMaTHUeCcKuX T[IpaBW/ JIeKCHKH, TIpM UTeHWd U
[VCBOEHHBIX repeBOJWUTh TEKCTBI I10| B paMKax OIpeZle/leHHOH IepeBojie TEKCTOB 110
rpaMMaTHUeCKUX MpOMIeHHOW TeMaTUKe ¥ JIeKCHMKW, TP UTeHWHd W TIPOWJEeHHOW TeMaTWKe U
[paBW/I B paMKax| cuTyaluaM OOIIeHusl, HO| TepeBOfie  TEKCTOB MO CHUTYALUsM OOLIeHHs.
oTIpe/ieIeHHOM [momyckaet TIPOMJIeHHON TeMaTuKe |
UeKCHKU; BHAUMTE/bHBIE OIIMOKY | CUTyauusM OOIIeHus, Ho
- YyUTaTh U JIOTlyCKaeT
repeBOJUTh He3HauuTe/IbHbIe OIIUOKN
TeKCThI 1o
MpoiZieHHON
remMaThKe U
CUTyarysm
00O1IeHUsL.
Tpetuii stan Bragets: IHe Bnageet B uenom Bnageer | CriocobeH CriocobeH  cHCTeMaTHYeCKH
(ypoBeHb) | THpakTU4YeCKHUMHU HaBbIKaMHU CcUCTeMaTHUUeCcKu OCYLLECTB/IATh Jle/ioBble
[Pa3rOBOPHBIMHU OCYIL[eCTBIeHUsI OCYILeCTB/IATh [IeJIOBble | KOHTAaKThl HAa HMHOCTPAHHOM
HaBBIKAMH I JIe/IOBBIX ~ KOHTaKTOB | KOHTAaKThI Ha | sI3bIKe, TOHUMATh
OCYIIIeCTBIIeHUS Ha WHOCTPaHHOM | WHOCTPAHHOM  SI3bIKe, | MHOSI3BIUHYIO peub, paboTaTb
[neToBbIX SI3bIKe, IIpY | TIOHMMaTh WHOSI3BIUHYIO | C OpUTMHAIbHON
[KOHTAKTOB, a TIOHUMaHUH peus, pabotaTb C | yTeparypoit Ha
Takke HaBBIKaMHY| VHOSI3BIYHOM ~ peud, | OpUTrHHAIBHOM VHOCTPaHHOM SI3bIKe.
[MOHUMAaHUs npu pabote C | nutepaTypou Ha
MHOSI3bIYHOM peuw; OpUTMHAbHON MHOCTPaHHOM SI3bIKe, HO
- HaBBIKaMH| JIUTePaTypoi Ha | JomyckaeT
paboThI q WHOCTPAaHHOM $I3bIKe, | He3HauHlTe/bHbie
OpUTMHAIBHOM HO JIOTyCKaeT | OIIMOKH
liTepaTypoi  Hal 3HauUTe/bHbIe
MHOCTPaHHOM oumoKH
[3BIKe.
OK-4 - crocobHOCTEIO paboTaTh B KOJIJIEKTWBE, TOJIEPAHTHO BOCIIPUHUMASI COIL[HAJIbHBIE,
STHHMUYeCKue, KOH(I)ECCI/IOH&]'ILHBIE W KYJIbTYPHBIE€ DAa3/IMYUA.
OTan [TnaHupyeMmble KpuTepurn oLjeHUBaHMs Pe3y/IbTaTOB 00yueHHs
(ypoBeHb)  [pe3yJsibTaThl 00yUeHust 2 («He 3 4 («xopo1o») 5 («OTJIMUHO»)
(OCBOEHUsT TroKasarenu yIOBNeTBOPH | («yZOB/IETBOPUTENTHEHON)
KOMITeTeHLU |OCTYKEeHUsI TeJTbHO»)
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BaJaHHOT'O YPOBHA

[epBbIii 5Tan| 3HATb: IPAHLAILL He 3naer [leMOHCTpUpYyeT yacTHuHble | 3HaeT (TpefcTasnsieT) B | [leMOHCTPUPYET
(ypoBeHb) (bYHKLMOHUPOBaHU 3HAHWSI IPUHLUIIOB 6a3oBoM 0OBEME BBICOKHI YPOBEHb
s (YHKLMOHMPOBaHUS 3HaHM$1, IPUHLIUIIOB 3HAHWI MPUHLIMIIOB
npoecCHOHATBHOT npodeCcCHOHaNTBHOTO (YHKLMOHUPOBaHHS (bYHKLMOHUPOBaHU
0 KOJUIEKTHBA, KOJIJIEKTHBA, POJIb npodeCCHOHATBHOTO s
TIOHUMATh POJib KOPIIOPaTUBHBIX HOPM U KOJIJIEKTHBA, POJIb npodecCHoHaTBHOT
KOPIIOPaTHUBHBIX CTaHZIapTOB, O COLMA/BHBIX, | KOPMOPATHBHLIX HOPM | O KOJUIEKTHBA,
HOPM M CTaH/|apTOB, 3THHUYECKUX, U CTaHJapToB, O MOHUMATh POJib
0 COL|MaIbHBIX, KOH(eCCHOHAbHBIX U COLMA/IbHBIX, KOPIOPaTHUBHBIX
ITHUYECKUX, KYyJIbTYPHBIX 0COOEHHOCTSAX | 3THUYECKHX, HODM M CTaH/apTOB,
KOH(peCCHOHaTbHBIX Tipe/iCTaBUTe el TeX Win KOH(eCCHOHA/IbHBIX 1 0 COL|Ma/IbHBIX,
Y KyJIbTYPHBIX WHBIX COL[MA/TbHBIX KYJIbTYPHBIX ITHUYECKHX,
0Cc0OEeHHOCTIX obuHoCTel 6e3 rpyobIx 0C06EHHOCTSIX KOH()eCCUOHANMBHBIX
Tpe/icTaBUTeNeH o160k TnpeJicTaBUTeNeH Tex Y KyJIbTYPHBIX
TeX WA UHBbIX WJIM UHBIX COLIMA/IBHBIX | OCOOEHHOCTSIX
COL[MAJTBHBIX ob1HOCTeM TipeJicTaBUTeNeH
obuHOCTeH TeX WA UHBIX
COLMA/TBHBIX
obrHoCTeH
BTtopoii atar | YMeTb: paborasi B He ymeer leMOHCTPUPYET YaCTHUHbIe | YMeeT MPUMEHSTh IleMOHCTpHUpYy€eT
(ypoBeHb) KOJUIEKTHBE, yMenust 6e3 rpyObIx 3HaHMs B 6a30BOM BBICOKHI YPOBEHb
YUMTBIBaTh o160k (cranpaptHoM) oObeme | ymeHui paborasi B
CoLMa/BHBIe, KOJUIEKTHBE,
3THUYECKHE, YUMTBIBaTh
KOH(eCCHOHAbHBIE COLMA/BHBIE,
, KY/IbTypHbIe ITHUYECKHE,
ocobeHHOCTH KOH(peCCHOHa/IbHbIE
npe/icTaBUTe ek , KY/IbTypHbIe
Pa3/INyHBIX ocobeHHOCTH
COLMA/IBHBIX Tnpe/icTaBUTeNeH
ob1uHOCTel B Pa3IUUHBIX
nporiecce COLMA/TBHBIX
npodeCcCHOHaNTBHOT ob1iHoCTel B
0 B3aUMOZENCTBUS rpotiecce
B KOJUIEKTHBE, npodeCcCHOHaNTBHOT
TOJIEPAHTHO 0 B3aUMOJEHCTBUS
BOCIIPUHUMATH 3TH B KOJUIEKTHBE,
pasnuuust TOJIEPAaHTHO
BOCIIPUHUMATE 3TU
pasnuums
[Tpetuii stan | Bragets: He Bnageer [JleMoHCTpUpYyeT BlasieHUs Bnageet 6a30BbIMU [JemoHcTpupyeT B

(ypoBeHb) OT/ie/IbHBIMK HOpMaMH U HOpMaMH Y rpieMamy | miporiecce paboTbl B
B rpoLecce paboTbl nprUeMamu KOJUIEKTHBE
B KOJUIEKTHBE BrafieHNe
3THYeCKUMHU 3THYeCKUMHU
HOPMaMmH, HOpMaMmH,
KaCaroIUMHUCS KacaroLuMHUcs
COLMA/IBHBIX, COLIMA/IBbHBIX,
3THUYECKHX, 3THUYECKUX,
KOH(peCCHOHaMbHBIX KOH(peCCHOHATbHBIX
Y KyJIbTYPHBIX Y KyJIbTYPHBIX
pa3nuuuii; Pa3umii;
criocobamu 1 criocobamu 1
nprUeMamu nprUeMamu
TIpe/iOTBPAIL{eH s NpeJjOTBpaLLeHUsT
BO3MOJKHBIX BO3MO>KHBIX
KOH(TUKTHBIX KOH(IUKTHBIX




CUTyaLuii B
nporiecce
rpogecCUOHaTBHON
JlesITeTbHOCTH

CUTyaLuii B
nporiecce
rpogecCUOHaTBHOM
[lesITeJIbHOCTH;
BJafieHNe
KOMIUIEKCOM
(cuctemoli) HOpM U
MpHeMOB Ha
BbICOKOM YDOBHE

B pamkax n3yuyaemoii AUCLIUTIIMHBI 9K3aMeH sIBJisieTCst JOpMOM UTOTOBOM aTTeCTallvu.

Obs3aTe/IbHBIM  YCJIOBUEM [ TIOJIyUeHUsl [IOTyCKa K TIpOLieype SK3aMeHa SIBJSIeTCs
YCITEIIIHOe TIPOXOXKJEHWe BCEX ITarloB TEKYIero KOHTPOJs (YCTHBIM OINpPOC) U pPyOeXHOro
KOHTpO/Isi (KOHTpOsbHasi paborta) (MOAPOOHO O KpUTEPUSX OIleHWBaHUS YCTHOTO OMpoca MU

KOHTPOJIbHOM paboThI CM. T1. 4.2).

4.2. TunoBble KOHTPO/IbHBIE 3a/laHUs WM MHBIE MaTepHasIbl, He00X0fUMBIe /I/Ifl OL[eHKHU
3HaHMI, YMeHHH, HABbIKOB U ONbITA AeSITe/IbHOCTH, XapaKTepPU3YOILIHMX 3Tanbl
¢opMupoBaHUsA KOMIIETeHLIMI B MpoIiecce 0CBOeHHs 00pa3oBaTe/IbHOW NMPOrpaMMblI.
MeToanueckue MaTepuasbl, onpe/e/sioliye NponeAypbl OLleHUBAaHUA 3HAHUH, YMeHHH,
HaBBIKOB M OMbITA JIeATe/IbHOCTH, XapaKTepU3yHIIUX 3Tanbl GopMHUPOBaHUA KOMIIETeHI{HI

[lnist 3a0uHOM GopMbl 00YUeHUS

KyJIbTYPHBIX OCOOEHHOCTSIX
rpeJiCTaBUTeNIed TeX WU

OTarbl Pe3ynibTaThl 00y4eHus KowmmeteHiys O1jeHOYHBIE CpefiCTBa
OCBOEHHUS
1-istan | 1. npuHLuIel | OK-4: CrocobHOCTH | Y CTHBIN OMpOC,
3HaHus | GYHKUMOHHUPOBAHUS pabotaTb B KOJ/IJIEKTHBE, | KOHTpPOJIbHast paboTa,
npocecCcrUoHaIbHOTO TOJIEPAHTHO BOCIIPUHUMaAs | TeCTUPOBaHHE
KOJIJIEKTHBa, MOHUMATh | COLIA/IbHbIE, STHUUECKUe,
POJIb KOPIIOPaTUBHBIX HOPM | KOH(pecCHOHa/IbHbIE u
u CTaHZApPTOB, 0 | Ky/IbTypHbIE pPa3/IUuMs.
COLIMA/IbHBIX, STHUUYECKHX,
KOH(peCCOHaTbHBIX u

MHOCTPAHHOTI'O f3bIKd,

NMUCbMeHHOW  (opMax Ha
DYCCKOM ¥ HWHOCTPaHHOM
sI3bIKax [jisl pellleHus 3ajau

VIHBIX COLIMA/IbHBIX
obIHOCTe
2. ¢onetnky, rpammatuKy, OK-3:crocobHOCTh K | YCTHBIM O1poc,
op(borpacbmo HN3ydaeMoro, KOMMYHHKAI[UU B yCTHOﬁ nu | KOHTPOJIbHad pa60Ta,

TeCTUPOBaHHe

MEXK/THYHOCTHOT' O 51
MeXKY/IbTYPHOTO
B3aMO/IelICTBUSI.
3. HeoOxomumbIn | OK-3: CIOCOOHOCTE K | YCTHBIM OIpoc,
JIEKCMUeCKUH MUHUMYM [ | KOMMYHUKAI[UM B YCTHOW M | KOHTPOJIbHas paboTa,
oO11IeHUs B paMKax | MMCbMeHHOM (opMax Ha | TeCTUpPOBaHUe
OBITOBOM U | pyCCKOM ¥ UHOCTPAaHHOM
ripoecCMOHA/ILHON sI3bIKax JJIsi pelieHus 3ajau
TeMaTUKU. MEXX/IMUYHOCTHOT'O U
MEXXKYJIbTYPHOTO
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B3aMO/IeCTBUSI.

2-iistan | 1. paborate B KosutekTHBe, | OK-4: CrocobHOCTh | Y CTHBIN OMpOC,
YMeHUsI | yUuTBIBaTb  COLIMa/bHBIE, | paboTaTh B  KOJUIEKTHBE, | KOHTPOJIbHAsK paboTa,
STHUUECKUe, TOJIEDAHTHO  BOCIIPUHUMasl | TeCTHUPOBaHUe
KOH(peCcCHUOHa/IbHBIE, couyanbHble, 3THUYECKUE,
KyJIbTYpHbIE OCOOEHHOCTH | KOH(eCCHOHAbHbIE u
Tripe/iCTaBUTeNIer Ky/JbTYDHBIE Pa3/nyuus.
Pa3/IMUHBIX  COL[MA/IbHBIX
obu[HOCTEli B Tporiecce
npocecCcrHoHaILHOTO
B3aUMO/IEUCTBUS B
KOJ/IEKTHBe,  TOJIepaHTHO
BOCIIPUHHMATh 3TU
pasnuuusi
2. y4acTBOBaTh B OK-3:  crnocobHOCTE K | YCTHBIH ompoc,
HeCJI0)KHOH Oeceie Ha KOMMYHHKAIIMA B YCTHOM U | KOHTPOJIbHast paboTa,
TeMbI [TOBCeJHEBHOM MMCbMEHHOW (opMax Ha | TeCTUpOBaHUe
YKU3HH, yueObl U OT/BIXA; PYCCKOM UM WHOCTPaHHOM
A3bIKaxX [/Is1 pelleHus 3a/ayu
MeXJIMYHOCTHOTO u
MeXXKYJIbTYPHOT'O
B3aUMO/IEUCTBUSI.
3. BeIpaXkaTb cBou Mbicsid B | OK-3:  cmocoGHOCTH K | YCTHBIHM o11poc,
YCTHOH Y  TIMChbMEHHOM | KOMMYHHUKALlMM B YCTHOM M | KOHTpOJ/bHas pabora,
¢dopMe C HCrMOIb30BaHMEM | MMCbMEHHOW (opMax Ha | TeCTUpOBaHUE
aKTHMBHO YCBOEHHBIX | pyCCKOM W HWHOCTPaHHOM
rpaMMaTHUeCKUX MpaBW/ B | S3bIKaxX J/s1 pellleHus 3ajau
paMKax orpefieJIeHHOW | MeK/IMUHOCTHOTO "
JIEKCUKU; MeXXKYJIbTyPHOTO
B3aUMO/eUCTBUS.
4. uutatb W mnepeBoauth | OK-3:  crmocobHOCT, K | YCTHBIN OMpoc,
TEKCTbl T10 TIPOH/IEHHOW | KOMMYHUKAI[MM B YCTHOW M | KOHTpPOJIbHas paboTa,
TeMaTMKe M CUTyaluusiM | TMCbMEeHHOM (opMax Ha | TeCTUpOBaHHe
o011eHusI. PYCCKOM ¥ HWHOCTPAaHHOM
A3bIKaX [7Is1 pelleHus 3a/ayu
MeXXJINYHOCTHOTO u
MeXXKY/IbTYPHOTO
B3aUMO/IeUCTBUS.
3-ti sTan | 1.Bna/ieTbB ripotiecce | OK-4: CTIIOCOOHOCTh | Y CTHBIH OIPOC,
Bnagenust | pabotel B Ko/IeKTHBe | paboTaTb B KOJIJIEKTHBE, | KOHTpOJIbHasi paboTa,
3TUUeCKUMU HOpMaMH, | TOJIEPAHTHO BOCIIPUHUMasl | TeCTUPOBaHUe
KaCcaroLUMHUCs couyanbHble, 3THUYECKHe,
CoUManbHbIX, STHUYECKUX, | KOH(eCcCHOHa/NbHbIE u
KOH(eCCHOHaMbHbIX Y | Ky/JbTYpHbIE Pa3/Inymsl.
KYJbTYPHBIX pas3nuuuni;
criocobamMM ¥ TIpUeMaMu
Tipe/|0TBpalleHUst
BO3MOXXHBIX KOH(IMKTHBIX
CUTyalluii B  TIpoliecce
nipoceccroHaILHOU
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JesITe/IbHOCTU
2. npaktiueckumu | OK-3:  cmocobHOCTE K | YCTHBIM OMIpOC,
Pa3roBOPHBIMM  HaBbIKAMH | KOMMYHHUKALIMKM B YCTHOW M | KOHTpOJIbHas pabora,
st OCYILL|eCTB/IEHUs | MTUCbMEHHOM (opMax Ha | TeCTUpOBaHHe
JlelIOBbIX ~ KOHTaKTOB, a | pyCCKOM W HWHOCTPaHHOM
TaKxe HaBbIKaMU | fI3bIKax Ji/Is1 pelleHus 3ajau
TOHUMaHUs ~ MHOSI3BIYHOM | ME>K/TMYHOCTHOTO v
peuy; MEXXKY/IbTYPHOT'O

B3aMO/IeCTBUSI.
3. HaBbikamu paboter c | OK-3:  crmocobHOCTh K | YCTHBIN ompoc,
OpUrMHAJIbHOMN KOMMYHHKAIIUM B YCTHOM U | KOHTpOJIbHast pabora,
JIUTepaTypou Ha | MMCbMeHHOW ¢opMax Ha | TeCTUPOBaHUe
VHOCTPaHHOM $I3bIKe. PYCCKOM M HWHOCTPaHHOM

A3bIKax /ISl pelleHus 3ajau

MeXJINYHOCTHOTO u

MEXXKY/IbTYPHOI'O

B3aMO/IeCTBUSI.

Tunosble MaTepHasbl K 3K3aMeHy
OK3aMeH SIB/IIeTCs OLleHOUYHBIM CPeJiICTBOM /I/Is1 BCeX 3TarloB OCBOEHUsI KOMIIeTeHLIUH.
CTpyKTypa 3K3aMeHallMOHHOTO OueTa.
OK3aMeHal|MOHHBIN OueT BK/ItOUYaeT B cebsi TPU BoIpoca:
1. BeinosiHeHKe MPakKTUUeCKOro 3a/aHus.
2. UTeHue U repeBo/;, TeKCTa 10 CIeLjUaJlbHOCTH.
3. CobeceioBaHue 10 YCTHOM TeMe.
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ITprmMep sK3ameHalOHHOTO bumeTa:

®dopma 1.4.-33

MHWHOBPHAYKHN POCCHUHA

desrepaibHOE TOCYJAPCTBEHHOE OFO/KeTHOE 00pa30BaTe/IbHOE YUPEXK[eHHE BBICIIIErO
oOpa3oBaHUs
«BAITKUPCKNUN T'OCYJAPCTBEHHBIN YHUBEPCUTET»

I/IHCTI/ITYT NCTOPHH U T'OCyAdPCTBEHHOI'O YIIDABIEHUSA

Haripasnenue 38.03.06 «Toprosoe gesno»
HOucuunnmHa MHOCTpaHHBIN s13bIK
3K3AMEHAIIMOHHBIN BUIET Ne 2
1. BeinosiHMTe TIpakTAYeCKoe 3a/aHue.

2. IIpounTats U repeBeCcTy TEeKCT I10 CIeLidaJTbHOCTHU.
3. CobeceioBaHue 10 YCTHOM TeMe.

3aB. Kadeipoii ToCyIapCTBEHHOT0 yTIpaB/IeHUs P.®. 'aTaynauH

Kadepa rocyjapcTBeHHOTO yIipaB/ieHUst

AsbikoBovi MaTepuas(1 Borpoc)
1.Mms cyliiecTBUTE/IbHOE: POJ, YHCIIO, TaZieK, apTUKIIH.

. VIms mpunararesibHOe: CTeleHU CpaBHEHUSI.

. JInuHble MeCTOUMeHMUS.

. YKasaTe/ibHble MECTOUMEHUSI.

. [Ipeasiory BpeMeHH, MecTa, HaripaBJ/ieHUs.

. Hacrosiiiee npocroe Bpems B [IeliCTBUTE/IbHOM 3asiore.

. Hacrosiiiee fnrenbHOe Bpemsi B 1eMCTBUTE/ILHOM 3arlore.

. Hacrosiiee 3aBepiiieHHOe BpeMs B [IeliCTBUTE/TbHOM 3ariore.
. [Ipomieaiiiee mpocToe BpeMsi B IeHCTBUTEILHOM 3aJiore.

. [Ipomepiiiee uTebHOE BpeMs B [IeICTBUTEIbHOM 3aJiore.
. [Ipomieziiiee 3aBepiiieHHOe BpeMsi B [IeiCTBUTETLHOM 3aJiore.
. Byzyiiee npocroe Bpemsi B [IeliCTBUTEIbHOM 3aJiore.

. Byayiiee nnurenbHoe Bpemsi B IeMCTBUTE/ILHOM 3arlore.

. Byzyiiee 3aBepiiieHHOe BpeMms B [IelICTBUTE/IbHOM 3asiore.

. Hacrosiiiee mpocToe BpeMsi B CTpa/iaTe/IbHOM 3ajiore.

. Hacrosiiee fnvtenbHOe Bpemsi B CTpaZlaTelbHOM 3asiore.

. Hacrosiiiiee 3aBepiiieHHOe BpeMsi B CTPafiaTeIbHOM 3ajiore.
. [Ipomepiiiee npocToe BpeMsi B CTpa/jaTe/IbHOM 3arore.

. [Ipomiepiiiee UTeibHOE BpeMsi B CTPaZilaTeIbHOM 3ajiore.

. [Ipomefiiiee 3aBepiiieHHOe BpeMsl B CTPa/iaTe/IbHOM 3ajiore.
. Byayiiee npocToe BpeMmsi B CTpajiaTe/IbHOM 3a’iore.

. Byayiiee fnvrensHoe Bpems B CTpaZiaTelbHOM 3asiore.

. Byayiiiee 3aBepiiieHHOe BpeMsi B CTPa/iaTe/IbHOM 3ajiore.

. CTpyKTypa oBeCTBOBaTe/IbHOIO TIPe//I0KeHUS.
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25. Turibl BOTIPOCUTEBHBIX TIPE/IJIOKeHUHN U UX CTPYKTYypa.

26. MopanbHbIe IJ1aroJisl.

27. HenvuHble popMbI T1arojia: UHQUHUTUB, TepyH/IUMN, IpUYacTHe.

28. MecTtouMeHus some, any, no, every MMXnpou3BoHble, few, a few, little, a little.

IIpyMepHbIi 9K3aMeHalIMOHHbIN TeCT
1) My aunt a waitress.

a)am b)is c) are d)does

2) She’s got a headache so

a) she rested b) she rest c) she’s restlng d) she’s rested
3) 1 work at 9 o’clock every day.

a) will begin b) am begin c) begin to d) begin

4) Paul is away. He ___ to Italy.

a) have gone b) has been c) has gone d) went

5) We to the cinema two times last week.

a) go b) was gone c) went d) have gone

6) If you have any problems, we ____ to help you.

a) trying b) will try c) tried d) try

7) Tom fell asleep while he _____

a) was reading b) read c) is reading d) reads

8) The new hotel _____ next year.

a) was built b) will build ¢) will be built d) will be builded
9) When I arrived at the party, Tom .

a) will have gone b) goes c) had gone d) has gone

10) I didn’t see there.

a) somebody b) anybody c) nobody d) something

11) She has been very kind, ___?

a) isn’t she b) hasn’t she c) wasn’t she d) has she

12) They an excellent play last Saturday.

a) had seen b) see c) was saw d) saw

13) Last Sunday thousands of people on the beach.
a) there was b) it was c) they were d) there were

14) When , give her this book.

a) Ann will arrive b) Ann arrive c) Ann arrived d) Ann arrives
15) Would you like _____ coffee?

a) some b)an c)any d)no

16)I love London. I there twice this year.

a) went b) was c) have been d) had been

17)We ___ an interesting film last night.

a) see b)saw c) was saw d) have seen

18) London is ___ than Rome.

a) as expensive b) more expensive c) expensive d) most expensive
19) If you have time, for a walk.

a) we go b) we went c) we’ll go d) we have gone
20)I__ when the lights went out.

a) was working b) am working c) worked d) work

TeMbl 9K3aMeHal[MOHHbBIX TeKCTOB JIJis lepeBojia U 06cyKaeHus:: (Borpoc 2 u 3 GusieTa)
1. duHaHCOBBIe Ipodeccruu

2. banku. Kpeautsl. [leHbru
3. Hasnoroob6noxenue
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4. Tlenubie 6ymaru. ®oH0BbIE OUPKU

5. MapkeTuHr

6. MeHemKMeHT

7. ®opMbl OpraHu3auy Ou3Heca: UHAUBU/yalbHOE MpeIIPUHUMATeIbCTBO, TOBAPHILECTRO,
KOPITOparyst

8. OmnroBasi U po3HUYHAsE TOPrOBJIsI

[IpyMepHbIe 5K3aMeHallMOHHbIe TEKCThI (2 BOTIPOC):
Bankanditsclasses

The major classes of banks are commercial and central banks. Commercial banks accept
savings deposits, make loans and other investments, and offer financial services that facilitate the
exchange of funds among individuals and institutions. In addition to the profit derived from the
difference in the interest rates, commercial banks charge fees for various services. Central banks are
involved in the issue of money and maintain the country’s foreign currency reserves. Central banks
maintain the accounts of other banks and supervise their activities. Central banks act as bankers to
governments, as the designers to monetary and credit policies, and as lenders of last resort to
commercial banks in the case of financial crisis. Central banks also pay a significant psychological
role as guarantors of the monetary system. Central banks may be nationalized organizations and are
subject to government control, but some of them can have independence from government
supervision.

Taxation
Tax is a compulsory levy on individuals and companies by the state to meet the expenses of
the government. Taxation is imposition of compulsory levies on persons or entities by governments.
Classes of taxes. Taxes are most commonly classified as either direct or indirect, an example of the
former type being the income tax (inheritance tax, real estate tax) and of latter the sales tax (value-
added tax, excise tax). Direct taxes are taxes on persons; they are aimed at the individual’s ability to
pay as measured by his income or his net wealth. Income taxes are levied on total personal net
income in excess of some stipulated minimum. They are also adjusted to take into account the
circumstances influencing the ability to pay of the individual, such as family status, number and age
of children, and financial burdens resulting from illness. Income taxes are often levied at graduated
rates, that is, at rates that rise as income rises. Inheritance taxes are taxes on the money or property
that you give to someone else after you die.
Securities Markets
Securities are bought and sold at two types of securities markets: primary markets, which
issue new securities, and secondary markets, where previously issued securities are bought and sold.
If a company wants to sell a new issue of stock or bonds, it usually negotiates with an investment
bank, or underwriter who sells the securities for it. The underwriter buys the securities from the
corporation and resells then to individual investors through the secondary market. Organized
securities exchanges have developed to make the buying and selling of securities easier. The
securities exchanges consist of the individual investors, brokers, and intermediaries who deal in the
purchase and sale of securities. Securities exchanges do not buy or sell securities, they simply
provide the location and services for the brokers who buy and sell.
International Business Relations
What am I going to do after school or university? Maybe I should consider a job in the
financial world. There is a surprisingly wide range to choose from. For example, I could work for a
big international company, run my own International business research Agency or write about
economics as a financial journalist. What features are characteristic of the world economy? You are
about to begin an exciting, important and necessary task — the exploration of international business.
It is exciting because it combines the science and the art of business with many other disciplines,
such as economics, geography, history, language, jurisprudence, statistics and demography.
International business is important and necessary because economic isolation has become
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impossible. Failure to become a part of the global market assures a nation of declining economic
influence and a deteriorating standard of living for its citizens.

Kpurepuu olieHMBaHUS PE3YJILTATOB SK3aMeHa:

O1eHKa «OT/IMYHO» BBICTABSIETCS CTY/I€HTY, €C/Id CTYZEeHT Jal NpaBUibHble OTBETHI Ha BCe
BOTIPOCHI  9K3aMEHALIMOHHOTO Owusera, TPOJEMOHCTPUPOBA/I  L[eJIOCTHbIE 3HAaHUS  0a30BBIX
rpaMMaTHYeCcKUX CTPYKTYp; He JOMycTu1 (oHeTHUeCKre OIMMOKM B TIPOU3HOIIEHUH JIEKCHUeCKUX
eIVHUL]. 3aJaHusl BBHITIOJIHEHbI TIOJTHOCTBIO 0e3 HeTouHocTeld W owMOOK. CTyAeHT BrajeeT
Pa3rOBOPHBIMM HaBbIKAMH, HaBbIKAMU TIOHUMAaHHS WHOSI3bIYHOW peud; HaBbIKaMH pPabOTHI C
OpPUTMHA/ILHOW JIUTEPAaTypOl Ha WHOCTPAHHOM si3bIKe, 0e3 3aTpy/JHEHHWH OTBEeTHJ Ha BCe
JIOTIOTHUTEe TbHbIe BOTIPOCHI.

OrjeHKa «XOpOILO» BBICTAB/ISAETCS CTYJEHTY, eI CTyJeHT B L|eJIOM OTBETH/ Ha BOIIPOCHI
9K3aMeHal[MOHHOTO OWsieTa, 3a/laHusi BBITIOJHEHbI MOJHOCTRI0. CTy/IeHT Croco0eH MCMO/b30BaTh
TIO/Ty4eHHbIe 3HaHWs MpU O0ILeHUH Ha WHOCTPAHHOM $I3bIKe, TIPM TIOHWMaHWUW MHOSI3BIYHOW DeuH,
ripu paboTe ¢ OPUTHHA/ILHOW JIUTEPATypPOl Ha MHOCTPAHHOM $13bIKe, OJJHAKO JOMYI[eHbl HEKOTOphIe
JIeKCUKO-TpaMMaTU4YeCKrie HeTOYHOCTH U He3HauuTe/TbHble (hOHeTUYeCKHe OIMIHOKH.

O1eHKa «y/10BJI€TBOPUTEIbHO» BBICTABJISIETCS] CTY/I€HTY, eC/Id CTYJEeHT MPOJeMOHCTPUPOBal
¢dparMeHTapHble 3HaHWUs 0a30BBIX TPAMMAaTUYeCKUX CTPYKTYp; [JOMYCTUI 3HAUMTE/IbHBbIE
doHeTHUeCKHe OWIMOKM B TIPOM3HOIIEHUM JIEKCUUeCKUX e[WHUL. 3aJaHus BBITIOJHEHbI He
noaHOCThI0. CTyZIeHT CrmocoOeH UCIo/b30BaTh TOJyYeHHble 3HaHUS TIpU  OOIeHWHd Ha
WHOCTPAaHHOM $i3bIKe, TIDU TIOHUMAaHWM WHOSI3bIUHOW peud, Tpu paboTe C OpUTMHATBHOU
JIUTEpaTypOi Ha MHOCTPAHHOM SI3bIKE, HO JIONYCKaeT 3HAUMTe/IbHbIe OIINOKH.

O1leHKa «Hey/i0B/IeTBOPUTE/ILHO» BBICTaB/SIETCS CTYZEHTY, eC/ld OTBET Ha SK3aMeHal[UOHHbIe
BOTIPOCHI CBU/IETE/ILCTBYET O KpaiiHe HeroJHOM 3HaHWM 0a30BbIX I'PaMMaTHUeCKUX KaTeropud u
sByieHNA. CTyJeHT [OIyCKaeT 3HAUWTe/JbHOe KOMWYeCcTBO (OHETUUYECKMX OILIMOOK, He yMeeT
yuacTBOBaTh B Oecesie, JA€MOHCTPHUPYs HU3KWH YPOBEHb BJajleHHWsi Pa3rOBOPHBIMU HaBBIKaMU,
HaBbIKAMY TIOHUMAaHKsI MHOSI3bIUHOM PeuH, HaBbIKaMX PabOThI C OPUTHHAIBHOM JINTepaTypOil.

Y cTHBIM Onpoc
YCTHBIN OMpoC MPOBOJUTCS Ha ayAUTOPHBIX 3aHATHSX B X0/ W3Y4YeHUs] HOBOU TeMbl
(Mozynisi) C Lie/ibl0 KOHTPOJSI OCBOEHUS] U / WIM paclUMpeHUsi 3HaHWi, yMeHHWH, BiafleHUud 1o
TIPOW/IeHHON TeMaTHKe.
CTyZieHT CaMOCTOSTe/IbHO TePeBOJUT [Ua/oTH, OTpabaTbiBaeT UTeHWe, aHa/TU3UpYeT
rpaMMaTHuecKye sIB/IeHUs U BIIOC/IeICTBUY 3ayUlBaeT JUajiord Hau3yCThb.

Kpurtepuy 1 MeTo/IMKa OLleHVBAHUSI:

- «3auTeHO» BBICTABJISIETCSI CTY/I€HTY, eC/M OH JeMOHCTPUpYeT [0CTaTOYHbIN YPOBEHb
SI3bIKOBOM  TOJTOTOBKM, BJaJieeT JIeKCMKO-TpaMMaTHUYeCKUM  MaTepuasoM. [lomyckaroTcst
He3HauuTe/bHbIe OIMOKM ((hoHeTHUeCKHe, TpaMMaTHUeCKye, JTeKCUueCcKre) TIpyU BOCTIPOU3BeleHUH
[iasora;

- «He 3auTeHO» BBICTABJSETCS CTYZAEHTY, eCIM OH JIeMOHCTPUPYeT HU3KUIl ypOBeHb
SI3bIKOBOM MOJATOTOBKU: He B/a/leeT JIeKCUKO-TpaMMaTUUeCKUM MaTepuasioM, He BiiaZileeT HOpMaMu
TIPOM3HOLIEHHSI.

1. 3ajaHuAAAACTYAeHTOB 1 Kypca

Dialogue 1.

Antonov:Let me introduceMr Brown, our business partner from London to you. And this is
MrGlebov, our Sales Manager.

Glebov: How do you do, Mr Brown.

Brown: How do you do, MrGlebov.

Glebov: Is this your first visit to Moscow, Mr Brown?
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Brown: No, I was here three years ago.

Glebov: Did you travel for pleasure or on business?

Brown: It was a business trip. We signed a contract for the purchase of some equipment.

Glebov:] see.

Antonov: Welcome to our office, Mr Brown. This way, please.

Brown: Oh, thanks. When was your firm founded?

Antonov:Well, some ten years ago.

Brown: Really? I’'m impressed with the progress of your firm. How many departments are there in
your office?

Glebov: There are five departments in our office. They arepersonnel, accounts, sales, production
and marketing departments.

Brown: You have modern office equipment.

Antonov: Yes, we have everything, we need: computers, printers, scanners and fax machines. The
equipment is rather expensive, but it is worth it.

Brown:What about our offer?

Glebov: Your offer is very interesting for us.

Brown: Glad to hear it. Shall we discussthe terms and conditions of our contract?

Antonov: All right. Let’s get down to business.

Dialogue 2.

A: Let’s discuss our plans for the near future.

B: Good.

A: We’re going to send a private invitation to Vic Kotov.

B: A very good idea.

A: You may take him to Boston to our branch there and show him around.

B: Excellent!

A: Then you’ll bring him up to New York and will arrange a meeting for him with the Board of
Directors.

B: Wonderful but I think we should discuss all the possibilities among ourselves.
A: Vic is going to tell us about their plans and we are going to tell him about ours.
B: I think that’s wise.

A: And we can tell him about our Chicago project.

B: Oh, I don’t think we should do that. Not until it is ready.

Dialogue 3.

A: ] think we can get down to businessright away.

B: We’ve heard a lot about your company and I believe there isa great number of points where we
can come to a mutually beneficial agreement.

A: T hope so. During preliminary talks with Mr. White you discussed three main points of
cooperation.

B: As a result of your recommendations we are examining up the joint venture, purchase of
equipment and terms of delivery. And I am happy to say that we like your equipment and want to
sign a contract with you.

A: What kind of equipment are you interested in?

B: We need up-to-date technology. But there are some problems, Mr. Orlov. Some terms and
conditions are not acceptable to us.

A: I wish I could give you a reply now, but I must get in touch with the manufactures first. Let’s
meet in my office next week.

B: Agreed. We’re ready to resume discussions whenever you wish.

Dialogue 4.
A: Hi, Frank. How are you?
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B: Hello, Vic. I am fine, thank you. And you?

A: I’ve been busy. I’ve just received a private invitation from Richard Johnson from the USA.

B: Are you going to visit many places in America?

A: Well, maybe New York and Washington. Unfortunately I don’t have much time for travelling.
B: Why?

A: The thing is that I’d like to discuss business and the possibilities for a joint venture.

B: I see. Well, these days lots of businessmen are visiting the United States. Anyhow, have a
successful trip.

A: Thanks, Frank.

Dialogue 5.

Blake: Good morning, Mr Smirnov.

Smirnov: Good morning, Mr Blake. I’m glad to see you. Have you been to our pavilion?

Blake: Yes, we’ve just seen your display. It’s wonderful. Your latest models of agricultural
equipment are particularly good.

Smirnov: Have you seen them in operation?

Blake: Yes, we have. Does the equipment go for export?

Smirnov: Yes, we’ve sold it to many companies.

Blake: Your agricultural equipment meets our requirements. Our government is paying much
attention to the development of the agricultural sector of our economy so the demand for the
equipment will be high.

Smirnov: Fine. If you are really interested in our equipment we can set up a joint venture for the
production of agricultural equipment in your country. It’ll be mutually beneficial.

Blake: An excellent idea!

Smirnov: Then let’s continue our talks in the Director’s office and discuss the matter in detail
there.

Dialogue 6.

Blake: Good morning, Mr Smirnov.

Smirnov: Good morning, Mr Blake. I haven’t seen you for ages. How are you?

Blake: I haven’t been very well lately, you know. I’ve caught a cold.

Smirnov: I’m sorry to hear that. I do hope you get well again soon. How long have you been here,
Mr Blake?

Blake: Since Monday.

Smirnov: Where are you staying?

Blake: We’re staying at the Rossia Hotel. We’re very comfortable there.

Smirnov: How long are you going to stay here?

Blake: It will depend on our talks. Mr Smirnov, I think we can get down to business. We’ve studied
your offer and your draft contract for the delivery of complete equipment very carefully.

Smirnov: What do you think of it?

Blake: The equipment suits us, we need it very much. We are ready to place a big order.

Smirnov: Glad to hear that, Mr Blake.

Blake: But we’d like to clear up several points first.

Smirnov: Well, what shall we take up?

Blake: You see, Mr Smirnov, your prices are too high, I'm afraid. Can you reduce them?

Smirnov: I don’t think we can. Our equipment is in great demand. We’ve sold the equipment at
these prices to many customers this year.

Blake: We know that the world prices have recently gone up. But still your prices are too high.
Smirnov: Well, Mr Blake, we’ll think it over and see what we can do.

Blake: Thank you, Mr Smirnov. We’ve done business with you for more than 10 years and I hope
you’ll meet our request.
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Dialogue 7.

Sokolov: Can you tell me anything about bank services?

Teplyh: I am familiar with checking and savings accounts, safety deposit boxes, insurance, etc.
Sokolov: What services do banks offer to business?

Teplyh: I think businesses come to the banksfor loans. Banks make loans to corporations, to
organizations, to individuals and to small companies. For this they charge interest.

Sokolov: But how can a bank decide whether a business should receive a loan?

Teplyh: They request a financial statement, which shows what the company has in inventory,
accounts receivable and other assets and liabilities. Profit and loss statement shows the company’s
income and expenses, i.e. its financial situation. If the company is eligible for a loan, it may choose
a long-term loan or a short-term loan.

Sokolov: And how much interest does the bank charge on these loans?

Teplyh: It can be different. We have the so-called prime-rate, that is the lowest interest rate
available at the particular time. Only preferred customers have it.

Sokolov: And who decides on prime-rate then?

Teplyh: Major lending banks do.

Sokolov: And what is “a line of credit”? I have a vague idea what it is.

Teplyh: A line of credit is the maximum amount of money that a company can borrow from a
bank. This top amount of customer’s credit is based on the profits and earnings of a business. A
bank also issues letters of credit, saying that the holder can borrow up a certain sum of money, for
example, if a person goes to some other country where another bank is concerned.

Sokolov: Thank you. It’s very useful information.

Dialogue 8.

A: What is financing needed for?

B: Corporations need financing for the purchase of assets and the payment of expenses.

A: Could you tell me what is meant by outflow and inflow of capital?

B: The outflow is formed by the purchase of inventory, payments of salaries. The inflow is formed
by the sale of goods and services.

A: Which should be greater?

B:In the long run the inflow must be greater than the outflow. In this case it results in a profit. You
see, if cash outflow exceeds cash inflow, the company will run out of cash.

A: What is the solution of the problem in the latter case?

B: The solution is to reduce outflows, in other words to trim expenses. But the financial manager
can also choose financial techniques. One of them is short-term financing. Another is long-term
financing.

A: I guess you are talking about debt funding, aren’t you?

B: That’s what I mean.I’m talking about getting capital by borrowing from a bank.

Dialogue 9.

Participant: Excuse me, may I have a look at one of the chains displayed in the window?
Shop assistant: Certainly, sir. What number is it?

Participant: It’s nine three five, over there.

Shop assistant: Just a minute...Yes, here you are.

Participant:  And how long is it?

Shop assistant: 25 inches, sir.

Participant: And how much is it in centimeters?

Shop assistant:Let me see...oh, here is the calculator...I should multiply it by two point five
two. Oh, yes, sixty-three.

Participant: Very good. Just the length I wanted to have. And how much is it?

Shop assistant: One hundred and ninety-nine pounds.

Participant: Good. I’'m buying it.
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Shop assistant: Here is your box and the receipt, please.

Participant: Excuse me, may I reclaim the VAT?

Shop assistant: Where are you from?

Participant: From Russia.

Shop assistant: Just a minute, I’ll consult the book. Yes, you are eligible to the reclaim. May I have
your passport to fill in the form?

Participant: ~ Here you are.

Shop assistant: Here is your passport and the form. Please fill in this sheet before you give it to the
customs. How are you leaving? By plane?

Participant: Yes, by plane. And what should I do about this form?

Shop assistant: Fill in this sheet before you leave for the airport and have it stamped at the
customs, at the airport. Then post it. In a month or so you will receive a cheque by post. Have it
cashed at the bank stated, in Russia.

Participant: I see. Thank you very much.

Shop assistant: You are more than welcome

Dialogue 10.

A: What kind of taxes must be paid to the Customs Authorities before the goods are handed to legal
entities and individuals?

B: Well, the taxes that must be paid on importation include as a rule customs duties, value-added
tax and some special import taxes.

A: How can I know the rates of customs duties?

B: Customs duties for all types of goods are printed in the Customs Tariff which is available in
bookshops.

A: What is VAT and how is it calculated?

B: VAT is a tax charged as a percentage of the value of the goods, as distinguished from a fixed
duty or tax. Calculation of VAT is based on the CIF value of goods, i.e. on cost, insurance and
freight charges.

A: I see. And are all imported goods liable to VAT?

B: Most of them, there is only a small number of exemptions.

A: What does a special tax mean?

B: This is a kind of tax to which only certain types of goods are subject.

A: How are tax rates settled?

B: Tax rates are decided by the Government Authorities, each year in connection with the passing
of the Budget. Tax rates can be changed from year to year.

Dialogue 11.

A: Can you tell me anything about securities? What do they represent?

B: Well, securities are juridical documents showing that their owner paid in a certain sum of money
and consequently has the right to a share of the property of the organization that issued them; i.e. to
a part of the incomes.

A: 1see. What kinds of securities do you know?

B: There are several kinds of securities. They are shares, bonds, bills of exchange, savings
certificates and treasury obligations. As for me, I’'m only familiar with shares and savings
certificates.

A: What does the share say about?

B: The share is a kind of securities issued by a company. It certifies that its owner paid in a certain
amount of money and consequently has the right to dividends. The savings certificate is a document
saying that a definite sum of money is deposited with the bank and its owner has the right to get the
deposit and interest on it on the expiry of a fixed period.

A: What about bonds, bills of exchange and others?
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B: Unfortunately, I have a very vague idea of them. You’d better consult a business dictionary. In
Russia one doesn’t often deal with them.

A: And where can I purchase securities, if I wish?

B: Just as there exist trading houses, shops, purchase and sale markets, there exist special
structures to sell securities. They are called stock exchanges or securities markets.

A: Anyway, I’ve got very useful information. Thank you very much.

B: You are more than welcome.

Dialogue 12.

M: What is the profit and loss statement? Explain the main purpose of it, will you?

K: Well, basically it’s a statement of the cash available to a company in order to continue its
operations.

M:It’s information to managers in helping them make their decisions in running the company, and
very importantly, it’s information to the shareholders who are the owners of the company. It tells
the shareholder how well the company is performing and how well their investment in that
company is working for them.

K: So, looking at the profit and loss statement, which figures would managers be most interested
in?

M: Well, turnover, for example. This shows managers the total amount of money which is coming
into the company. But turnover is not the same as profit of course. The latter shows how much
money the company is making after paying for its production costs .This gives managers the idea on
how efficiently they are running the company.

K: You also mentioned shareholders. Which figures are they interested in?

M: They are interested in the earnings per share, i.e. they would like to see how much money they
are earning on their investment — they money they put into the company in the form of shares. The
shareholders want to see, of course, that their earnings per share are increasing.

Dialogue 13.
- Window or aisle?

- Window, please. But not near an emergency exit, if possible. You can’t put the seats back.
- Have you got anything smaller, sir? Don’t think I can change a twenty.

- Oh, just a minute. I’ll see. Here you are.

- Here’s your ticket. Your flight is now boarding at the gate 50.

- Excuse me, could you tell me where the British Airways counter is?

- Certainly. Just go up the escalator and you’ll see it.

- Thank you.

- You are more than welcome.

Dialogue 14.

- Your passport, please. How long are you planning to stay in the country?

- A fortnight. Could I prolong my entrance visa in case of necessity?

- Sure. The receiving party shall take care of it. Can you put your bags on the table and fill in
your customs forms, please?

- How much do they weigh?

- 23 kilo. I’'m sorry but you’ll have to pay an excess luggage charge.

- Oh, it’s only three kilos overweight.

- Yes, sir...that’s £6. I’'m sorry but this bag is too heavy to take on as hand luggage. You’re
only allowed six kilos.

- But I’ve got my computer and everything in there.
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- Have you anything to declare?

- Pardon?

- Alcohol, cigarettes, fresh fruit...? Will you open your suitcase, please?

- Only a bottle of wine.

- Everything is all right. It’s duty free. As you probably know, it’s forbidden to bring in more
than two bottles of alcohol and two blocks of cigarettes to England. And no limitations as to
currency. Here’s your form. Have a nice trip.

- Thank you.

2. 3a]aHNAIACTYJeHTOB 2 Kypca

Dialogue 1.

A: What are three different ways that a business can be privately owned?

B: These forms are the sole proprietorship, the partnership, the corporation.

A: Where is the sole proprietorship common at present?

B: It is the most common in many western countries. More than 80% of all business in the US are
sole proprietorships.

A: What kind of business is likely to be a sole proprietorship?

B: First of all, service industries, such as:

laundromats, beauty shops (parlours), repair shops, restaurants.

Dialogue 2.

A: Hi, Alice. How are you getting on?

B: Fine, as usual, thanks, Jim.

A: I’m OK. It’s nice to see you.

B: You too. Can you give me a piece of advice? I’m thinking of starting my own business — a café.
A: Are you going into business by yourself?

B: Exactly. I’d like to have a café with my name on it where I make the decisions and where I
control the profit.

A: Such business is called sole proprietorship. In such you needn’t consult a lawyer to start a
business. You can start or stop your business whenever you like.

B: What else can you tell me?

A: There is no need to consult with partners or Board of Directors. You decide on your vacation,
hours, salary, hiring and firing.

B: Well, that’s not bad.

A: I believe about the risk involved.

B: What do you mean?

A: The most important risk is that you have unlimited liability. You are responsible for all your
business debts.

B: So, if the business fails, I have to declare personal bankruptcy, don’t I?

A: That’s what I mean. You can lose your personal assets.

B: What else should I know?

A: You won’t get tax benefits which partnership or corporation can get.

B: I know. What else?

A: You’ll also have to hire a good accountant.

B: I’'ll have to think it all over. Thank you very much.

Dialogue 3.

A: What is a corporation?

B: It is an institution established for making a profit.
A: How is it operated?
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B: It is operated by individuals.

A: In what way are their shares of ownership represented?

B: They are represented by stock certificates. A person who owns a stock certificate is called a
stockholder.

A: What are advantages of a corporation?

B: There are several of them: the first is the ability to attract financial resources. The next is the
ability to invest money in plants, equipment and research. The third one is that a corporation can
offer higher salaries and attract talented managers and specialists. And the fourth is that the liability
of the stockholders is limited.

A: I see. And how can acorporation be formed?

B: People wishing to set up a corporation must get a charter from a state government.

A: Must any documents be filed to get a state charter?

B: Yes, the application stating the purpose for which the corporation is formed, how much stock the
corporation plans to issue, how it will operate and some other particulars.

A: How are corporations controlled?

B: The stockholders elect the Board of Directors that sets the policy for the corporation, appoints
the president and the top managers.

A: What people usually sit on the Board of Directors?

B: Major stockholders, corporation top managers and “outside” directors.

A: How do corporations manage their activities?

B: The day-to-day work is directed by managers appointed by the Board. They set goals, work out
strategies and help to realize them.

Dialogue 4.

A: What is partnership?

B: It is an association of two or more persons to carry on a business for profit.

A: What is the difference between a general partnership and a limited partnership?

B: When the owners of the partnership have unlimited liability they are called general partners. If
partners have limited liability they are limited partners.

A: What is a silent partner?

B: It is a person who is known to the public as a member of the firm but without authority in
management.

A: And a secret partner?

B: This is a reverse of the silent partner, a person who takes part in management but who is not
known to the public.

: What kind of business may have the form of the partnership?

: Any business, in such professional fields as medicine, law, accounting and insurance.

: Where is limited partnership a common form?

: It is a common form of ownership in real estate, oil prospecting, quarrying industries, etc.

: What are advantages of a partnership?

: They are easy to form and often get tax benefits from the government.

: What are the disadvantages?

: One is unlimited liability. It means that each is responsible for all debts and is legally responsible
for the whole business. Another disadvantage is that partners may disagree with each other.

ol =i~ i~

Dialogue 5.

A: There is a great interest in the BSM-3 in Europe, especially in Germany and in France.In
fact,V.I.T. company from Paris have found the project so perspective that their technical director in
arriving this week to discuss the details of the device with Murthy.

B: I don’t doubt they will get on welltaking into consideration that they are both more than anybody
else interested in the BSM-3 as in a piece of engineering. But I’m not at all happy about this visit in
spite of the fact that V.I.T. represents a potential customer for the BSM-3.
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A: That’s just the point! The fact is they are more than only a potential customer. All being well, we
should be able to work with them directly, and it will be the first direct contact Smallcrown has ever
had with a phone manufacture. I have a strong feeling that this is a great opportunity that should not
be overlooked.

B: In any case it is too late already to put the V.I.T. man off. Tell Murthy to be ready with all test
results and to collect as much information as possible within the time left. Well, one more thing
concerning the BSM-3: there is to be a Board meeting in twelve days’ time, where the project is
bound to be mentioned. Although there is not time enough to circulate a complete report, I’d like to
have all the information about the market survey.

A: T have a little information but I don’t know how good it is.

B: Having a little information is better that having none, don’t you think so?

Dialogue 6.

B: A:Unfortunately we have not enough time to prepare our study. Therefore there is not much data
we have collected. In general the preliminary study shows that the market for digital mass media
means is growing.

B: Excuse me, DrAdams, we know that the market for digital mass media means is growing. What
we want to know is how fast it’s growing.

A: T was just going to mention the figures. There is some statistics on the screen including a chart
that shows the growth in production for the past five years: total digital communication means
production has risen by 35%.

B: OK. I would prefer not to go through the whole information which is contained in your report.
Let us concentrate on details that affect the BSM-3 project.

A: Regretfully, I’m not able to give you much detailed information on this point. We have sent our
questionnaires to many firms that are already producing digital phones.

B: Did many of them reply?

A:About 45%, which is quite a lot compared to other surveys. Phone manufactures indicate that
your project will be of interest to them only if it enables them to produce a more attractive product
for their customers that their present models.

B: And did you guestion the customers?

A: Surely, and their answers indicate that only 23% of them will welcome such a model as the
BSM-3 project can offer.

B: Does that mean that the rest of them will find our device unwelcome?

A: The other customers fell that such advantages as the convenient design and simple operation will
be worth paying as long as there is no increase on cost.

B: So, we can count only on 23% of customers! That doesn’t sound much encouraging.

A: Well, I think you could find more interest abroad that in the United Kingdom.

Dialogue 7.

A: Well,Robin, let’s get down to business. I hope you remember what we decided at the meeting
about the market study for BSM. Which of the management consultants firms should we go to?

B: Is it really necessary to call in management consultants? Don’t you think that we shall be able to
do this study ourselves?

A: Oh no,Robin. This job is far too big for us. I’m quite sure it should be done by an outside firm.
We don’t want to make any mistakes here, do we?

B: Well, in that case I think Sykes Consultants is the best firm to go to. They are highly qualified
specialists in marketing, so they will be able to answer all our questions.

A: How long will it take them to complete the study?

B: Well, that depends on how soon we want it, but I think they will do it by the end of the month at
the latest. I think my assistant should go and see them in person. The chief consultant of the firm is
a friend of his. If my assistant explains our position to him they will certainly give our project

priority.
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Dialogue 8.

A: One hears over and over again that a modern enterprise needs a good manager. What do you
think of the problem?

B: The importance of a good manager can’t be overestimated.

A: What do you think makes a good manager?

B: First of all high standards of professional knowledge and personal conduct.

A: What personal traits must a good manager have?

B: A good manager must be flexible, must have confidence in himself and others and keep a sense
of proportion. Besides, he must have leading ability.

A: I see, and what professional skills should managers have?

B: Managers must know how to set goals and how to achieve them, how to divide work and to
coordinate the activities of individuals. They must know how to take corrective action if the
organization is not progressing towards its goals.

A: Management is often called the art of getting things done through people. What’s your point of
view on the essence of management?

B: The essence of management is to create an environment where individuals, working together,
can perform effectively and efficiently. Nowadays managers must be more skilled in handling
people.

A: Yes, managers must understand that human resources are a very important part of any business.
The manager’s job is very interesting, isn’t it?

B: Yes, and given the opportunity I would choose the same career again.

Dialogue 9.

A: Jane. Tell us about your job. Where do you work?

B: I work in a big shopping center in Madrid. I’m a telephonist.

A: Can you describe what you do?

B: Yes, my workspace is a cubicle. It’s very small. There’s a chair, a computer, and the telephone
exchange.

A: It doesn’t sound very nice.

B: No, it isn’t. Anyway, basically I answer calls all day. The calls come from customers, but also I
get calls from suppliers about orders and deliveries.

A: How many calls do you answer on a normal day?
B: On a normal day? Over five hundred!

A: Five hundred?

B: Yes, but the worst thing is that people think that I’m responsible for everything. They don’t see
that I’'m just the telephonist.
A: What do people say?

B: Well, you can’t believe how horrible it is. People are always complaining about things and
shouting at me. They think I can do something about their problems.

A: What kind of problems?

B: One man wanted me to explain how to cook a fish. It was ridiculous. He bought the fish and
didn’t know how to cook it!
A: So what did you do?

B: Well, I can’t just hang up. Oh, sometimes it’s awful. I think in the end I’1l give my job up.

A: Why’s that? s it really that bad?

B: Yes, I suffer from stress. You know, I really hate the phone at home. I can’t stand it. When it
rings, it makes me jump. I want to disconnect it but my husband needs it for his work.

A: Oh, dear, what are you going to do?

B: I really don’t know. I’'m on edge, I smoke too much, and I can’t sleep, and it’s all because of the
phone.

Dialogue10.
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Secretary: International Management here, can I help you?

Pete: Good afternoon. This is Smirnov from Economtraining, Moscow, Russia. Could I speak to
Mr. Hill, please?

S:Hold on, please. I'll just see if Mr. Hill is available... I am putting you through.

P: Thank you.

David: Speaking.

P: David, good afternoon. I am sorry to disturb you but we have a problem I am afraid.

D: What kind of problem is it?

P: Well, you see, one of the participants has fallen ill and he won’t be able to join the group.

D: I am certainly sorry to hear that. First I’ll have to make another reservation for a single room
since the number of participants isn’t even now. Besides it will cause changes in the Programme
Fee.

P: Can you reduce the fee by one thousand pounds automatically?

D: I am afraid it can’t be done. Some of the expenses are not directly connected with the number of
participants. For example, hiring coaches for excursions, for airport-hotel transfers and so on. I’1l
make calculations and send you the appropriate Amendment to the Contract.

P: Good, if I find the amended fee quite reasonable I shall immediately instruct the bank to make
the transfer.

D: The reduction will be about nine hundred pounds, and I hope you will pay for the Programme
next week, as the contract says.

P: When you make calculations, please, remember, it’s a force majeure case. Neither we nor you
are responsible. We should split the expenses involved.

D: I agree with you and I‘ll take that into account. In an hour or so I will send you the amendment.

Dialogue 11.

A: Helen,please get Murthy on the phone. Kevin? Would you mind coming to my office right
away? I would like to discuss development projects with you.

B:Shall I bring all the files?

A: Sure. Don’t forget to bring the results of the market study on the prospective developments
projects. And I say, Kevin, you had better put all your considerations concerning the prospective
projects in writing.

B: OK. I’ll write a full report later.

A: Could you be ready with the report by the end of the week?

B: I’'ll definitely have it ready by Wednesday.

A: Well, then we’ll discuss things right away and we’ll meet again on Thursday evening. Could you
come here at five on Thursday? Helen, put that in my diary, will you?

Dialogue 12.

MrMcCane: Thank you, MrKuznetsov, for showing us round your pavilion. Your hardware
production has impressed us most and I think we are lucky to have seen your working models in
operation.

Kuznetsov: I’'m happy to hear that. I suggest you should also see our booklets and advertising
materials to get a better idea of the products. We are showing at the exhibition our most up-to-date
models incorporating the latest scientific and technological achievements in this field.

MrMcCane: What countries buy your products?

Kuznetsov: Our hardware production operates successfully at more than 100 enterprises in
different countries.

MrMcCane: We shall certainly buy your hardware equipment. We are planning to send you our
enquiry.

Kuznetsov: We are ready to consider your enquiry. By the way, we have already signed several
contracts for the delivery of our peripherals and radiophones here.
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MrMcCane: We are also planning to sign a mutually beneficial contract with you. Let me tell you
that your fair is a tremendous success.

Kuznetsov: Yes, the business community has shown a great interest in the fair which will
undoubtedly promote and strengthen trade and economic links.

Dialogue 13.

Member of the Board: What I really want to know is why it is necessary to revive the project
when it was rejected five years before?

Williams: Let me emphasize that it was suspended, and not rejected. You may be convicted of this
by looking up the minutes of the Board meeting five years ago.

Coleman: The BSM-3 is a new product and everybody knows that 80% of all new products fail. So
I wonder what makes the BSM-3 so much better than other devices of such kind?

Davis: Up till now the components of this type have been large and heavy, whereas in our project
they are small, light and can be offered at a low price.

Member of the Board: I must say, gentlemen, what I have known of the BSM-3 leads me to
believe that Smallcrown has made an important technological breakthrough. Can you tell me who
actually uses the electronic components of such type and what potential market is there for it?
Davis: I just want to draw your attention to the supplement in my report, in which full details of
potential customers are given.

Williams: Well, gentlemen, you must bear in mind that Eldridge’s Bank will continue the loan only
if Smallcrown needs it to finance a worthwhile development project.

Coleman: I am inclined to think that the project under discussion is not a worthwhile one. I refer to
the required increase by 25% in Smallcrown’s production capacity. I would also like to know where
the money come from to increase your production capacity?

Member of the Board: The money could be advanced by Eldridge’s Bank.

Coleman: As for me, I very much doubt that the Bank will advance money just to launch the
project.

Member of the Board: I don’t see why we can’t pass a motion stating that Smallcrown should
continue the development of the BSM-3 project and that the Chairman should look for the
necessary capital.

Williams: Does everyone agree with this motion? So I see that everybody does, except Mr
Coleman.

Dialogue 14.

Davis: Good morning, gentlemen. Please sit down. Are we all here? OK. I think everybody knows
the agenda of today’s urgent meeting, so let’s get down directly to business. First of all I would like
to describe the situation Smallcrown is in now. The fire started in an old warehouse, which is
completely destroyed by now. Trying to prevent the fire from spreading, the fire brigade had to soak
the research and development area, so the water caused a lot of damage there. Now, who wants to
be the first to comment?

McCarthy: I hope everybody understands that my department has the most urgent problems. First
of all we’ll have to increase production to make up for the losses. Another problem is where to find
additional storage space for finished goods. If we reallocate parts of the factory for storage
purposes, production will be bound to suffer.

Williams: I consider we are obliged to look outside Smallcrown for extra storage space.

Healey: Well, gentlemen, I’d like to go into financial consequences of the fire. I want everybody to
realize that we have a short-term liquidity problem
(mpobieMacBOeBpeMeHHOMBBITIIATLIAONTOBBIX00s13aTeibeTB). There are four reasons for this: the
insurance claim won’t be paid out for some time, Smallcrown won’t be able to invoice
(ormyckaTtbTOBap) customers for several weeks and at the same time we’ll have to meet extra wage
bills and the cost of renting new storage space. By the way, Tom, when are you going to put in a
claim to the insurance company?
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McCarthy: This afternoon I am meeting the insurance adjuster.

Davis: I’d like to know about the fate of the BSM-3 project under the present circumstances.
Williams: I refuse to discuss it. The most important thing now is to satisfy Smallcrown’s present
customers. For this we have to concentrate on those product lines that will bring in the quickest
returns and the largest profits.

Davis: I am not sure this is the course Smallcrown should follow. In my opinion Smallcrown
should look after regular customers as far as possible, but it should pay special attention to
introducing new lines, because only in this case Smallcrown may get long-term profits.

Whitney: [ agree with Robert, but what can we do under the present circumstances?

Coleman: That must be thought over. By the way, Williams, what did you say to the journalists at
the fire? Look at this article. Everybody in the city says that the fire has been a disaster for the
company.

Williams: I only said: ”If the fire spreads it will be a disaster for Smallcrown.” But the journalists
used my words out of context!

Coleman: I guess you understand that this dubious publicity is bound to have an undesirable effect
on Smallcrown’s shares. I suggest getting the Bank Public Relations agents to handle the press,
radio and television.

Williams: I’ll be greatly obliged to you if you take care of all this.

Coleman: Be sure, I’ll look after it.

TunoBasi KOHTpo/IbHasA padora

Llesns mpoBeieHHs1 KOHTPOJIbHON pabOThI — OLleHKa YPOBHS SI3bIKOBOM TMOJTOTOBKU TI0 WTOTaM
W3yueHUst AUCLHUTUTUHBI/MOAY/s. KOoHTposbHast paboTa MpOBOAUTCS B MUCbMEHHOU (hopme.

KontponbHass pabota siBisieTcss HeoOXOAWMBIM YC/IOBUEM [jisi TIOJyueHUsl [IOMycKa K
9K3aMeHy/3aueTy /I/Is CTy/IEHTOB 3a04HOU Gopmbl 00yueHusi. TpebGoBaHUS K COZIEP>KaHUIO, 00bEMY,
CTPYKType W OQOpMJIEeHUI0 KOHTPOJBbHBIX PabOT yCTaHOB/IeHbl MeTOoJWUYeCKUMH YKa3aHUSIMHU,
yTBep>XeHHbIMU B IHCTUTYTe UCTOPUHU U FOCY[apPCTBEHHOTO YIPaBJ/IeHUs.

KouTpoasHag paborta Nel

Bapuaum 1

1. a) IlepeBeauTe TEKCT MUCHEMEHHO;
b) BhINMIIMTE rJIAaro/ibl U ONpejie/IUTe UX BpeMs;
C) 3ajalTe K TEKCTy 5 BONPOCOB Pa3/IMYHbIX KOMMYHUKATUBHBIX THIIOB.

Financial careers

There is a surprisingly wide range of jobs to choose from in the financial world, for example,
you can raise money for charities or sell famous paintings or write about economics as a financial
journalist or run your own company.

Fund-raiser. There are thousands of different charities these days, e.g. "for children", "cancer
research"”, "the disabled", "Aids research". They all do important work and they all need to raise
money. That’s why they employ fund-raisers. What does the job involve? Well, it is very varied, but
basically fund-raisers organize special events like concerts, ask governments for money, try to get
support from local companies and organizations. Most major charities have fund-raising
departments which employ teams of workers. Some of these people do office work - others visit
companies or arrange special events.

Financial journalist. Financial journalists work in three main areas - newspapers, radio and
television. Their job is to understand what's happening in the financial world and explain it as
quickly and accurately as possible. Economic journalists don't just report today's news, but they
need the ability to predict future events, too. Will interest rates rise or fall? Will the stock market go
up or down? Are exports going to increase or decrease? To become a financial journalist you train
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as a general reporter first. Then you specialize in finance and economics. And when you've done
that you'll get a job in the media. But financial journalism is a very competitive career. In Britain
only 2000 jobs are available.

Dealer.Dealers work for companies which sell and buy, e.g. foreign currencies or
commodities like oil or steel. They work in large, noisy rooms called dealing rooms and do most of
their business over the phone and on computer screen. The majority of them are under 35. Most of
them also earn very big salaries because their work involves huge amounts of pressure and
responsibility. You don’t need a degree to be a dealer. What you need is talent, energy, confidence
and ambition.

2. 3ano/IHMTe MPOMYCKH Mpe//IoraMu, eC/Td He00X0AuMO.

1) You must keep control...your finances to run your company successfully.

2) Thanks...computers you can get the necessary data...the touch ...the button.

3) Every employee has a computer connected...a printer.

4) Our firm tries to get support... the local government.

5) His office hours begin...9 a.m., but he comes earlier to get ready for his work

6) Mr Sun works...a big electronic company. He often goes abroad...business.

7) I am impressed...the progress...your firm.

8) Every morning our secretary answers...a lot... letters...our foreign customers.

9) We would like to place a big order...you. Your equipment is very up-to-date. It is ...great
demand, in fact.

10) Mr Simonov has been promoted...Marketing Manager and we are very glad...him.

3. Ynorpeoure r/iaroJibl, JaHHbIe B CKOOKax, B COOTBETCTBYIOIEM BPeMeHH, JIUIIe U YHCIIe.
___you (to start) work and (to leave) the office at the same time every day or ___ you (to work)
flexible hours? ____ you (to have) your own desk?

In many companies these days, employees (to share) office space and (to work) flexible hours.In
IBM, for example, 60 per cent of its staff ‘hot-desk’, or (to share) their desks.Employees (to clear)
their desks before leaving work so they (to become) free for other colleagues to use.In other
companies, employees (to reserve) their work space in advance for the next day.

The companies (to say) these systems (to be) more flexible, (to save) space and (to cut) costs.
However, many workers (to find) desk-sharing more stressful than traditional office
organization.They (to prefer) to have their own personal space and (to feel) uncomfortable about
sharing.A recent study (to claim) that daily routine and office rituals (to help) to create a happy
working atmosphere. For example, some people (to like) to drink from a favorite cup and put their
name on personal office equipment. The study, but the recruitment firm Office Angels, (to say) that
some office workers (to be) more productive with regular working hours and a personalized work
space.

4. IlepeBeuTe HA AHIVIMNCKUA A3BIK:

Cocrioguu CaH paboTaeT B KPYITHOW 3/IEKTPOHHON KOMITaHWUHM. OHU MPOW3BOAST Pa3IAUYHYIO
OpPITeXHUKY, Harpumep, TeseOHbl, KOMIbIOTEDBI, TPUHTEPbl, CKaHePbl M KOMUPOBAJ/bHbIE
yCTPOMCTBaA.

Wx ronoBHolM oduc HaxoguTcs B Tokro. OHU apeHyIOT COBpEMEeHHOe 3[jJaHhe B MPUT0pOo/e
cromunbl. B rosoBHOM oduce mATh oTAenoB. OTO OTAen KaJpoB, Oyxranrepus, oThen cObITa,
TPAHCTIOPTHBIM U MIPOM3BO/ICTBEHHbIN OT/Ie/IbI.

MeHe)Kepbl KOMITAHUW OTBITHBIE CHelUaaucTbl. OHU YCIIeIIHO YTIPaB/sOT KOMIaHUEeH.
OO6Bembl MPO/ja’K BEICOKKE. DTO NMPUObLTEHAST KOMTIAHUSI.

Bapuanm II

1. a) IlepeBeauTe TEKCT MUCHEMEHHO;
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b) BRINUIIMTE T/IaroJibl U OTNpe/e/IuTe UX BpeMs;
C) 3ajalTe K TEKCTy 5 BONPOCOB Pa3/IMYHbIX KOMMYHUKAaTUBHBIX THIIOB.

What is Business?

Business is a word which we commonly use in many different languages. But what does it
mean exactly? The concepts and activities of business have increased in modern times.
Traditionally, business simply meant exchange or trade for things people wanted or needed. Today
it has a more technical definition. One definition of business is production, distribution and sale of
goods and services for a profit. To examine this definition we will look at its various parts.

First, production is the creation of services or the changing of the materials into products. One
example is the conversion of iron ore into metal car parts.

Next these products need to be moved from the factory to the marketplace. This is known as
distribution. A car might be moved from a factory in Detroit to a car dealership in Miami.

Third is the sale of goods and services. Sale is the exchange of a product or service for money.
A car is sold to someone in exchange for money. Goods are products which people either need or
want; e.g. cars can be classified as goods. Services, on the other hand, are activities which a person
or group performs for another person or organization. For instance, an auto mechanic performs a
service when he repairs a car. A doctor also performs a service by taking care of people when they
are sick. ........

Business, then, is a combination of all these activities: production, distribution and sale.
However, there is one other important factor. This factor is the creation of profit or economic
surplus. A major goal in the functioning of an American company is making a profit. Profit is the
money that remains after all the expenses are paid. Creating an economic surplus or profit is,
therefore, a primary goal of business activity.

2. 3ano/THUTE MPOMYCKHU MPeJ/I0raMH, eC/TH He00X0/JUMO.

A few days ago Semenov came ... abroad. He had been there ... business. The purpose ... his visit
was to take part ... the talks on the delivery ... complete equipment. He came ... Moscow ... a TU-
154 jet-liner. It was a very comfortable flight. It took him five hours and a half to get ... home. The
plane landed ... Sheremetjevo Airport ... the afternoon. Passport control took ... Semenov a few
minutes. Then he went ... the Customs. 15 minutes later Semenov joined ... his friends who had
come to meet him. Their car was waiting ... them. They got ... and went ... home.

3. Ynorpeoure r/iaroJibl, JaHHbIe B CKOOKax, B COOTBETCTBYIOIEM BPeMeHH, JIUIIe U YHCIIe.
Mr Brown (to be) a successful American businessman.He (to be) in business for about 15 years. His
company (to produce) good equipment. They (to sell ) it well in his own company, but he (to need)
more customers. He (to have) an idea. Why not sell his equipment abroad? He (to want) to look for
a new customers in foreign markets.He (to know) that it (to take) months or years to become a
successful exporter.He (to decide) to go to Russia to study the market and the possibility to supply
his equipment to Russia firms.

Mr Brown (to believe) that one of the best preparations for a trip (to be) reading magazines about
the country to which he (to go). He (to learn) a lot about the Russian economy, the country’s trade,
the main suppliers, customs and traditions of the people.

Before he (to leave) for Russia he (to contact) the commercial representative of his country I Russia
to get some information about the market and import duties.His secretary (to book) a ticket, a room
at a hotel and (to make) some business appointments for her boss.

4. IlepeBeuTe HA AHIVIMNCKHA A3BIK:

VBaHOB BCTpeuaeT feserauuyio B cBoeM oduce. OH BefieT rocreli B 3a/ 3aceflaHul, Te UX
oxugaer CoMoB. MIBaHOB Tipe/iCTaB/sIeT UieHOB Jesieraliud. OHU roBOpST 0 oroe B MockBe U 0
TIOr0/Ie B POJJHOM TOpO/Ie KIIMEHTOB, a TaKXKe 00CY>K/Iat0T MporpaMMy MxX npebbiBaHust B MOCKBe.
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3aTeM OHM OOCYXKJAIOT [Ie/IOBble BOMPOCHI [JHA. Poccuiickue —CrelyanvucTbl  OyayT
OCYIL[ECTBJISITh KOHCTPYKTOPCKYHO PaboTy //isi 3aKa3uMKOB. JIOTOB, WH)KeHep U3 KOHCTPYKTOPCKOTO
OTJe/ia, OTBeYaeT Ha BCe BOMPOCHL. B KoHIje meperoBopoB COMOB [i0rOBapHBaeTCsi O BCTpeue Ha
C/ieyoIIni JeHb.

ViBaHoB u JIoTOB OyyT pajibl TTOKa3aTh TOCTSIM MOCKBY.

Bapuanm II1

1. a) ITepeBeanTe TEKCT MMCHMEHHO;
b) BeINMIIKMTE TJIaroJ/ibl U onpeje/uTe UX BpeMsi;
C) 3a/aiiTe K TeKCTY 5 BONPOCOB Pa3/IHYHBIX KOMMYHHKATHBHbBIX THIIOB.

History of Money
These days money is hi-tech. We have notes and coins. We use credit cards. Banks and stock
exchanges can move millions at the touch of a button. But how did money develop? Where, for
example, did they first produce notes and coins? Why? What did people use as money before that?

Each country has its own individual culture. That is as true today as it was thousands of years
ago. But although nations vary enormously, in some ways they are all the same. Each has developed
its own language, for example — its own religion, arts, form of government, and of course...its own
money.

So money is universal — but why? The answer is very simple. Without it trade would be
impossible and people in any society need to exchange goods in order to survive.

OK, so money is necessary, but what kind of money? Well, in the past most societies used objects.
Some of these were valuable because they were rare and beautiful.

People used early forms of money to buy goods. They also used it to pay for marriages, fines
and debts. But although everyday objects were extremely practical kinds of cash in many ways,
they had disadvantages too. For example, it was difficult to...

- measure their value accurately;

- divide some of them into a wide range of amounts;
- keep some of them for a long time;

- use them to make financial plans for the future.

For reasons such as these, some societies began to use another kind of money. It consisted of
precious metals which were small pieces of the same weight. People in Mesopotamia (now part of
Iraq) began doing this about 4500 years ago. Later, gold and silver money appeared in Ancient
Egypt, China and elsewhere too.

The new metal money was an important advantage for four reasons:

1. It was easy to carry.

2. It lasted a long time.

3. We could divide it into lots of different values.

4. Tt made planning for the future much easier.

But although pieces of silver and gold were an advance, they weren’t still exactly coins. They had
no fixed shape so that everyone could recognize them.

2. 3ano/THUTE MPOMYCKHU MPeJ/I0raMH, ec/Ti He00X0/UMO.

The idea behind credit cards is simple. When you buy something you give your card ... the shop
assistant. He or she fills ... a form. You sign it. Then, ... the end ... the month you receive a bill
... the credit company. This lists everything you have bought ... credit ... the past four weeks. You
can pay the bill ... two different ways, either all at once, or a little at a time. If you pay a little at a
time, the bill grows month ... month. But that’s not all. You also pay a high rate ... interest ... top
... the unpaid amount. Why? Because ... fact you borrow money ... the credit company. ... some
people this can become a real problem. They spend too much and can’t afford to pay it back, and
get ... debt. While ... some people, credit cards are a useful and convenient alternative to cash.
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3. Ynorpeoure r/iaroJibl, JaHHbIe B CKOOKax, B COOTBETCTBYIOIEM BPeMeHH, JIUIIe U YHCIe.
Money (to be) a commodity we commonly (to accept) as a medium of economic exchange.The idea
of money as a universal equivalent (to be) familiar to us since our childhood. Money (to circulate)
from person to person and country to country, thus facilitating trade, and it (to be) the principal
measure of wealth. Money (to have) four functions: it (to serve) as a medium of exchange, a
commodity universally accepted in exchange for goods and services and for the discharge of debts
or for the discharge of contracts; it (to act) as a unit of account, the unit that (to make) the
operation of the price system possible and (to provide) the basis for keeping accounts and
calculating cost, profit, and loss; it (to serve) as a standard of different payments, the unit in which
we (to make) loans and (to fix) future transactions; and it (to provide) a store of wealth, a
convenient form in which to hold any income not immediately required for use.

4. ITepeBeuTe HA AHIVIMNCKUA A3BIK:

1) [Tenbru — 370 Mepa Bcex Belllel ¥ CpeJiCTBO 0OMeHa.

2)ITokynartenbHast CIOCOOHOCTH JieHer B Hallle BpeMsi ObICTPO MeHSIeTCS.

3) Koryia uenoBeK K/a/ieT IeHbIM B OaHK, OH /I0/DKEH ObITh YBEPEH, UTO OHU He TIPOMNayT.

4) INowMHBI Ha BBOJMMbIE TOBaphl 3allUILAI0T ITPOMBILLIIEHHOCTb.

5) Ilpy nomoum Hanora rocyZ,apCTBO MojyvaeT JeHbI'M Ha 3jpaBOOXpaHeHNe v apMHUI0.

6) CymMa Haslora 0/KHa 3aBUCeTh OT [I0X0/la Ha/loronyiaTebliyKa.

7) BaHKu COBETYIOT CBOMM KJIME€HTaM XPaHUTb UeKOBbie KHW)KKW M YeKOBbIe KapThl OT/Ie/IbHO,
TIOCKOJTbKY €CJT KapTy YKPaZyT, TO el HeJb3s1 BOCII0/Ib30BaThCsl Oe3 ueKOBOM KHW)KKUA U Ha000pOT.

Bapuanm IV

1. a) IlepeBeauTe TEKCT MUCHEMEHHO;
b) BRINUIIMTE T/IaroJibl U ONpe/e/IuTe UX BpeMs;
C) 3ajalTe K TEKCTy 5 BONPOCOB Pa3/IMYHbIX KOMMYHUKAaTUBHBIX THIIOB.

Financial Management

In the past financial management was not a major concern for a business. A company used to
establish relations with a local bank. The bank handled the financing and the company took care of
producing and selling.

Today only a few firms operate in this way. Usually businesses have their own financial
managers who work with the banks. They negotiate terms of financial transactions, compare rates
among competing financial institutions. Financial management begins with the creation of a
financial plan. The plan includes timing and the amount of funds and the inflow and outflow of
money.

The financial manager develops and controls the financial plan. He also forecasts the
economic conditions, the company’s revenues, expenses and profits. The financial manager’s job
starts and ends with the company’s objectives. He reviews them and determines the funding they
require. The financial manager compares the expenses involved to the expected revenues. It helps
him to predict cash flow. The available cash consists of beginning cash plus customer payments and
funds from financing.

The financial manager plans a strategy to make the ending cash positive. If cash outflow
exceeds cash inflow, the company will run out of cash. The solution is to reduce outflows. The
financial manager can trim expenses. The financial manager also chooses financial techniques. One
of them is short-term financing. Another is long-term financing.

At the end of the fiscal year the financial manager reviews the company’s financial status and
plans the next year’s financial strategy.

2. 3ano/THUTE MPOMYCKHU MPeJ/I0raMH, ec/Ti He00X0/UMO.
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Management plays a vital role ... any business or organized activity. Management is composed ... a
team ... managers who are ... charge ...the organization ... all levels. Most managers perform ...
four basic functions. They are planning, organizing, directing, controlling. Planning consists ...
determining company objectives and deciding how they can be achieved. Organizing is the process
... putting the plan ... action. ... directing managers guide, teach and motivate workers so that they
achieve the company goals that were established ... the planning process. ... controlling managers
evaluate how well company objectives are being met. If major problems exist, then changes need to
be made ... the company’s managerial structure.

3. Ynorpeoure r/iaroJibl, JaHHbIe B CKOOKax, B COOTBETCTBYIOIEM BPeMeHH, JIUIIe U YHCIIe.
Management (to be) the art of getting things done through other people. It (to include) the personnel
who (to have) the right to make decisions that (to influence) company’s affairs.

There (to be) three management levels: top management, middle management and operating
management. Top management (to include) the president, vice president and the general manager.
Middle management (to include) department managers. Operating management (to include)
supervisors, foremen, etc.

The most important responsibility of any manager (to be) decision making. Successful management
(to be) a skill of choosing from alternatives.

Management functions (to be) planning, organizing, directing, controlling, staffing and innovating.
Successful management (to involve) three basic elements: leadership, motivation and
communication.

4. ITepeBeiTe HA AHIVIUMCKUHU A3BIK:

- UTo 3HAUUT OBITH XOPOIIIMM MEeHEeKEPOM?

- [Ipexx/ie Bcero, 3T0 3HAUUT UMETh BbICOKHeE TIpodecCcUoHabHbIe 3HaHUS U XOpolllee TTOBe/ieHue.

- Kaknmu yepTamMu xapakrepa JJo/bKeH 00/1alaTh XOPOLLIW MeHe/Kep?

- Xopoluii MeHe/pKep J0/DKeH ObITb TMOKHMM, YBEepPeHHbIM B cebe W JIPYTHX; /I0/DKEH HUMETh
YyBCTBO MepbI, OPraHU3aTOPCKKe CITIOCOOHOCTH.

- Kakue npodeccroHanmbHble HAaBBIKU [JOJKEH UMeTh MeHe/>Kep?

- MeHekep 0/DKeH 3HaTh Kak MOCTaBUTh 3a/lauy U Kak /I0CTUYb ee, KaK pacrpe/ie/IuTb paboTy U
KaK CKOODP/IMHHUPOBATh JesiTeIbHOCTb COTPY/JHUKOB.

Bapuanm V

1. a) IlepeBeauTe TEKCT MUCHEMEHHO;

b) BhInUIIMTE I'/1aro/ibl U ONpeje/Te HX BpeMsi;

C) 3ajalTe K TEKCTy 5 BONPOCOB Pa3/IMYHbIX KOMMYHUKAaTUBHBIX THIIOB.

Marks & Spencer

Marks & Spencer, the British food and clothes company, is the most famous British shop in
the world. At the moment, there are 283 M&S shops in Britain, and other shops in France, Belgium,
Holland, Spain and Portugal. Currently, they are building a new store in Paris. In North America the
company owns Brooks Brothers, and there are about fifty stores in Canada. More and more people
from Hong Kong to Lisbon are buying the clothes and food from M&S.

The company employs about 50000 people worldwide. Sales have increased by 80% over the
last ten years, mainly due to expansion overseas. Many of the shops abroad are franchises. Owners
of franchises buy all their stocks from M&S and pay the company a percentage of their turnover.

The clothes vary from country to country. In Thailand, e.g. M&S sell more short-sleeved shirt
because of the climate. In Japan they sell smaller sizes because of the average size of the
population. In Austria, they stock very large clothes. Food departments sell typically British food:
tea. Cake, biscuits, etc., and the shops in Paris are very popular at lunchtime for the sale of
sandwiches.
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Why is M&S so successful? The standards of quality are very high. All suppliers have regular
inspections. All customers can return any item which they think is not satisfactory. Stocks are
limited. Shelves lives are short. This means that items only stay in the shop for six to seven weeks.
80% of the suppliers are British; in fact. M&S buy twenty per cent of the total clothes produced in
Britain. Prices are high, so is the quality. In Britain, one man in five buys his suit at M&S and one
woman in three buys her underwear there.

What about the future? At the moment the company is studying plans for development in
Eastern Europe, Japan and even China, Next century it is possible that one Chinese in five will wear
M&S’s suits. That’salotofsuits!

2. 3ano/IHHMTe MPOMYCKH MPe/JIOraMu, ec/id Heo0X0uMo.

The Swedish automaker Saab-Scania has announced the setting up ... a joint venture to
assemble city buses ... the Moscow region that will replace some ... the capital’s ageing fleet. All
parts will be delivered ... Sweden. The prototype is expected to be produced ... June, and full-scale
production will start ... October. The company is planning to increase the production volume ... 50
buses ... 500.

Saab Scania has also signed a deal ... another Russian company to set up a repair shop ... the
Moscow region. Saab’s President, who attended ... the official ceremony ... Moscow, said that
Russia is a promising market ... his company’s buses and trucks because their technical
characteristics fit ... Russianconditions.

3. Ynorpeoure riiaro/ibl, JaHHbIe B CKOOKaX, B COOTBETCTBYIOI[eM BPeMeHH, JTULe ¥ YHCIIe.

Nissan UK Limited was founded in 1969. At first it (to be) just a trading company.It (to
import) cars from Japan and (to sell) them in the UK. In 1970 the company’s share of the UK car
market (to be) only 0.2 % but the company (to grow) fast. By 1974 they (to be) the UK’s leading
car importer. When the UK (to become) one of Nissan’s main export markets, the company (to
decide) to build an assembly plant there.

They (to find) a suitable site and in 1986 (to commission) the first production line.

At the beginning the plant’s production (to be) rather small because of the imports
restrictions.But by 1988 the plant (to increase) production.

The plant (to start) assembling cars for the continent as well as the UK. In 1988 they (to
export) 11000 cars to Europe. In 1990 the figure (to rise) to over 100000.

4. ITepeBeiTe HA AHIVIUMCKUU A3BIK:

Poccusi — 5TO MpoMBbIlIeHHasE M CeTbCKOX0351MCTBeHHasi cTpaHa. OHa sIBJ/isieTCs KPYITHBIM
5KCMOPTEPOM U MMIIOPTEPOM pa3/IMUHBIX TOBapoB. Poccusi MMeeT TOProBble WU SKOHOMHUYECKUe
OTHOIIIEHUsI C Pa3HbIMM CTpaHamMM Mupa. Kak u mipexze, poccuiickue GUpMbI BeoyT OU3HEC CO
MHOTMMH HWHOCTPaHHbIMU KOMMaHusiMM. OHM SKCHOPTUPYKOT M UMIOPTUPYIOT ChbIpbe U
NoTpeOUTeIbCKHE TOBAphbl, a TaKXKe OKa3bIBAalOT CO/IEHCTBHE K/IHUEHTaM TIpU CTPOUTE/ThCTBE
00BeKTOB. 3a Moc/ieZiHee BpeMsi CTpaHa BBejla HOBbIe (JOPMbI TOPTOB/IM U COTPY/JHUUECTBA. MHOTO
COBMECTHBIX MPeANPUITUN U aKL[MOHEPHBIX KOMIIaHWM CTajiv BbIMYCKaTh CBOIO MPOJAYKLIUIO.

Mbl BHUIUM, UYTO TIPOMCXOAST Oonbliiie u3MeHeHHsi B cdepe BHelLlHel TOProB/id U
5KOHOMMWYECKOr0 COTPY/IHUUeCTBa.

KouTposasHasg pabora Ne2

Bapuanm I
I a) mepeBeauTe TeKCT B NUCbMeHHOU opme;
0) BBINMIIIKTE I/Iaro/ibl B CTPa/iaTe/IbHOM 3a/10Te M ONpe/e/TNTe X BpeMs;
B) BBINHINNUTE He/IMYHBIE ()OPMBI I/1aro/sia U onpeaenure ux ¢opmy u QyHKIUIO B

npe/I0KeHHH.
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Unemployment

We say that unemployment exists where people capable and willing to work are unable to find
suitable paid employment. But where an economy is adapting to changing conditions, there will
always be some persons unemployed as they change jobs or as seasonal work comes to an end.

Unemployment may occur for many different reasons. There will always be some people
changing jobs. In certain occupations, e.g. unskilled labour in the construction industry, workers are
not employed regularly by one employer. When a contract is completed, labour is not required.
Occasionally workers are discharged when a factory is being reorganized.

Unemployed workers usually register at the local employment exchange from which
employers can hire them. The unemployed are paid certain benefits.

Employment in some industries, e.g. building, fruipicking is seasonal in character. Sometimes
there are unemployed workers of a particular occupation in one part of the country but a shortage of
the same type of work in other parts. Thus today there is a surplus of unskilled and manual
labourers in the north if England, whereas firms in the London area have vacancies unfilled. Two
main reasons can be suggested for this type of unemployment — ignorance of opportunities and
immobility of labour.

Workers may be in “between jobs”. Some of them are looking for better jobs, others are
seeking better salaries. Young people search for their first jobs. This is called “frictional
unemployment”. This type is usually short-term and regarded as inevitable.

Unemployment may also be caused by important changes in the structure of consumer
demand and in technology. As a result some workers find that their skills and experience are
unwanted by these changes. This type of employment is more long-term and regarded as more
serious. It is known as structural unemployment. The full-employment or natural rate of
unemployment ranges between 5 and 6 percent.

IT Packpoiite CKOOKH, ynnoTpeOuB HHGHUHUTHB WIH FepPyHAHI

1) I started (write) my letter this afternoon

2) She promised (go) to the doctor.

3) (Travel) by air is interesting.

4) She enjoys (cook) Indian meals.

5) Would you mind (open) the window?

ITI O6pa3yiiTe ciegymomue (opMbI OT IJIaro/ioB

Use —  Simple Passive Infinitive;

Occupy — Perfect Passive Infinitive;

Sign —  Participle II;

Explain - Participle I Perfect;

Write — non-perfect Passive Gerund;

IV Bbi0epuTenpaBH/ILHBINOTBET

1) Are there (much, a lot, many) houses in your street.

2) There are (a lot, a lot of, a little) things on the table.

3) I have (no, every, no one) relatives here.

4) Do you see (anything, nothing, somebody) in the distance?
5) Will you go (somewhere, somebody, anywhere) in the summer?

V IlepeBeuTe C pycCKOro si3blKa Ha aHIJIUMCKUMN
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1) Buepa 6bu1 moATIMCaH Ba)KHBIN KOHTPAKT

2) 51 GBI x0oTes1, uToOBl BbI MOCETUIM HAC 3aBTpa

3) Korza OyayT UCIIBITHIBATE 3TO 000pyAOBaHMe?

4) ®upma, CTpoSIIast 3TOT OM, SIB/SIETCS OJJHOMN M3 JIYUIIIUX CTPOUTETbHBIX (hUPM

5) /lom, MOCTpOeHHBIH 3TOM (GUPMOIA, UMeeT BCce cOBpeMeHHbIe y100CTBa.

Bapuanm I

I a) mepeBeguTe TEKCT B MUCbMeHHOU ¢opme;

0) BEINMIIUTE I/1aro/ibl B CTPafiaTe/IbHOM 3aJ/I0re U ONpe/ie/INTe UX BpeMsi;

B) BBINMIINTEe He/JHMYHbIe (opMBbI Iarosa U ompejenure ux ¢opmy u ¢yHKIUIO B
Npe//10)KeHUH.

Securities

Securities are a juridical document entitling an owner to a share of the property of the
organization having issued these securities and consequently to a part of the incomes. In other
words securities are an article. It brings money from sale to the organization-seller that has issued
these securities. To the buyer it entitles to claim a property and income share of the organization.
Just as there exist trading houses, shops, purchase and sale markets, there exist special structures to
sale securities (stock exchanges etc.). There exist several kinds of securities. Here are the main ones
among them.

The share is a security issued by a company. It certifies that its owner paid in a certain sum of
money and consequently has the right to dividends.

Bonds are securities issued by enterprises. It assures that its owner paid in a certain sum of
money and confirms that it is to be made up by the stipulated time with a fixed interest paid. If
under the bond a regular profit payment is intended, it is made as a rule in the form of coupons. A
coupon is a tear-off check with a figure of coupon rate printed on it. The fact of the profit payment
is marked by cutting out the coupon.

The bill of exchange is a debenture undertaken by a bill debtor that he is sure to pay the debt
and an interest on it to the owner of the bill by the fixed time.

The savings certificate is a certificate saying that a definite sum of money is deposited with a
bank and its owner has the right to the get his deposit and interest on it on the expiry of a fixed
period.

Treasury obligation is a kind of securities which is distributed by a government among the
population on a contract basis. It assures that its holder put valuable means into the state budget and
entitles to a fixed profit during the whole period of possessing it.

IT PackpoiiTe cko0KH, ynoTpeduB HHGUHNUTHB WIH repyHAUN

1) Let me (explain) the exercise to you.

2) I'm looking forward to (see) my parents again.
3) Peter gave up (learn) Chinese.

4) Last night we tried (call) our parents.

5) Are you interested in (visit) museums?

IIT O6pa3yiiTe ciegyoiue ()OPpMBI OT IJIaro/ioB

Sign - Perfect Active Infinitive;

36



Allow — Simple Passive Infinitive;

Include - Participle I Simple;

Translate — Participle II;

Translate - Perfect Passive Gerund;

IV Bbi0epuTenpaBH/ILHBINOTBET

1) Don’t give them (anything, nothing, something).

2) Give me (anybody, somebody, something) to read.

3) There are (some, anybody, every) parks in the town.

4) T’ve got (a few, a little, much) English journals.

5) There are (a lot, a lot of, much) people in the street.

V IlepeBeuTe C pycCKOro si3blKa Ha aHTJIMMCKUMN

1) AknuM, KyIUleHHble B 3TOM WHBECTULIMOHHOM (OHZe, TPUHECYT OoJibllive AWBUIEHIbI WX
BJIa/le/IbL[aM.

2) Kakve MHOCTpaHHble U POCCUICKHUE KOMIIAHWY, TPe/ICTaBIIsOL[e KOHCY/IbTal[MOHHbIE YCIYTH,
ThI 3Haelllb?

3) Korpa Ob110 3aperucTpupoBaHoO Ballle TOBApUIIIECTBO?

4) Moii HOBBII 0HC y>Ke OTPeMOHTHPOBaH.

5) I xouy, 4yToObI BBl HareyaTaad HeCKOIbKO TTHCEM.

Bapuanm II1
Ia) nepeBe/juTe TEKCT B NMCbMeHHOI (hopMme;
0) BBIMUIIIMTE I/Iaro/ibl B CTPa/jaTe/IbHOM 3a/I0Te U OIpe/ie/IuTe UX BpeMsi;
B) BbBINHUIIKUTe He/IMYHbIe (POpMBI IJaro/ia W omnpeaenure ux ¢opmy u GyHKUHI0 B
Mpe//I0KeHHH.
Exchanges in Russia

There are different types of exchanges all over the world. They are commodity exchanges,
currency exchanges and stock exchanges.

The first exchanges in Russia were commodity exchanges as the country is rich in natural
resources. Besides at the end of the 80s there was a growing shortage of goods and raw materials
and the centrally planned system collapsed.

Currency exchangeshave been operating in this country since 1989. Their task is to fix the
officialrates of exchange. In the course of the trading sessions freely-convertible currency is bought
and sold for Russian roubles.

The first stock exchange, the Moscow International Stock Exchange, was established in 1990.

Among its founders were the Ministry of Finance and a number of banks. The other stock exchange
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is the Moscow Central Stock Exchange which is closely connected with the Commodity Exchange
and the regional stock exchanges. Stock exchanges regulate the circulation of shares issued by joint
stock companies. All these types of exchanges help Russia improve its financial system during its
transition to a market economy.

IT PackpoiiTe CKOOKH, ynoTpeOuB HH(GHUHUTHB WIH TepyHAHI

1) My mother forgot (buy) sugar

2) She made me (go) to the supermarket.

3) Have you finished (paint) the room yet?

4) I hope (see) you again.

5) May I (help) you?

ITI O6pa3yiiTe ciegymomue (OpMbI OT IJIaro/ioB

Deliver — Progressive Active Infinitive;

Include — Simple Passive Infinitive;

Park — Non-perfect Active Gerund;

Cook - Participle II;

Think — Participle I Simple;

IV Bbi0epuTenpaBH/ILHBINOTBET

1) I’ve got (many, a lot, much) work to do to day.

2) He can speak English (few, a few, a little).

3) Is there (some, something, any) furniture in the room?

4) You may put the book (anywhere, anybody, anything).

5) (Some, somebody every) students speak two foreign languages.

V IlepeBefuTe C pycCKOro si3blKa Ha aHTJIMMCKUMN

1) IleperoBops! BeyTCs peryJisipHO.

2) Bonbllioe KOJIMUeCTBO MOTPeOUTEILCKUX TOBAPOB MMITIOPTHPYETCS Pa3BUBAIOIIMMU CTPAaHAMH.

3) Jlroau, mpuobpeTaroiye akLU{ pas/MUHbIX TOCYAApPCTBEHHBIX TIPeAPUSTUM, CIIOCOOCTBYIOT
Pa3BUTHIO NIpUBaTH3au B Poccuu.

4) Mol x0Tem Obl, UTOOBI BbI CO3/Ia/TM COBMECTHOE TIPEATIPUATHE C OTHOM U3 HEMELIKUX (GUpM.

5) I'me nrcbMa, roryyeHHbIe BUepa.

Bapuanm IV

Ia) mepeBe/juTe TEKCT B NUCbMEHHOI (opme;

0) BBINMIIIUTE I/1aro/ibl B CTPafiaTe/IbHOM 3aJ/I0Te U ONnpe/ie/INTe UX BpeMsi;

B) BBINMIINTEe He/JHMYHbIe (opMBbI Iarosa U omnpejenaure ux ¢opmy u ¢yHKIUIO B

Npe//I0)KeHHH.
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Securities Markets

Securities are bought and sold at two types of securities markets: primary markets, which issue
new securities, and secondary markets, where previously issued securities are bought and sold. If a
company wants to sell a new issue of stock or bonds, it usually negotiates with an investment bank,
or underwriter who sells the securities for it. The underwriter buys the securities from the
corporation and resells then to individual investors through the secondary market.

Organized securities exchanges have developed to make the buying and selling of securities
easier. The securities exchanges consist of the individual investors, brokers, and intermediaries who
deal in the purchase and sale of securities. Securities exchanges do not buy or sell securities, they
simply provide the location and services for the brokers who buy and sell.

Stock transactions are handled by a stockbroker. A stockbroker buys and sells securities for
clients. Stockbrokers act on the clients’ orders. Stockbrokers receive a fee and are associated with a
brokerage house. To trade on the exchange a “seat” must be purchased. A seat is a membership. The
members represent stockbrokers. When a stockbroker calls in an order to sell, one member
representing that broker looks for a buyer at the price requested. When a broker calls an order to
buy, the exchange looks for a buyer at the price offered.

The largest and best known exchange in the USA is the New York Stock Exchange (NYSE),
also called the “Big Board”- there are 1300 seats on the NYSE and approximately 2000 stocks and
3400 bonds are traded daily. In order to be dated on the NYSE, a firm has to meet the following
requirements: 1) Pretax earnings of at least $ 2.5 million in the previous year.2) Tangible assets of
at least $16 million. 3) At least 1 million shares of stock publicly held, and others.

The second largest stock exchange in the USA is the American Stock Exchange. It is located in
Manhattan. AMEX operates in much the same way as NYSE, but smaller companies may qualify
for listing.

There are also regional stock exchanges that serve regional markets.

About 5000 brokers sell & buy unlisted securities outside of the organized securities exchanges
which are scattered all over the country. They trade unlisted stocks and bonds by phone and keep in
contact with each other.

The prices of securities are established by supply and demand. Electronic screens in the offices
of the brokerage firms display transactions, so brokers continually keep customers on the latest
prices.

Options are trade on the major stock exchanges, but also on a special market bond options, the
Chicago Bond Options Exchange (CBOE).

IT PackpoiiTe cko0OKH, ynoTpeduB HHGUHNUTHB WIH TepyHANN

1) I can’t start (clean) the kitchen.

2) We agree (cook) a typical English meal.
3) He dislikes (dance).

4) Is (eat) ice-cream allowed on this bus?
5) Don’t let him (drive the car).

ITI O6pa3yiiTe ciieayromue (OpMBbI OT I/1aroJ/ioB
Explain — Perfect Progressive Infinitive;
Develop — Simple Passive Infinitive;

Make — Participle II;

Go - Perfect Active Gerund;

Lock — Participle I Perfect;

IV Bbi0epuTenpaBu/IbHBIHOTBET
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1) I have very (few, a few, much) friends.2) Do you sleep (a few, a lot of, much)? 3) Are there (any,
much, a little) economists at your office?

4) There are flowers (anything, everywhere, no one).

5) There’s (somebody, somewhere, much) in the hall.

V IlepeBeuTe C pyCCKOro A3bIKa Ha aHIJIMUCKHUUI

1) Ob6wekT OyeT TIOCTPOeH B ciefyoleM rogy. 2) Ha mpominioli Heziesie 1jeHbl Ha 000py/j0BaHKe
ObUT CHIDKeHBI. 3) MbI XOTHUM, UTOOBI BbI MPUC/IA/ CBOMX CIIELMaJMCTOB Kak MOYKHO CKopee. 4)

OH Bues, Kak AHs KaTaeTcs Ha Bejiocuriefie. 5) My>KunHa, YATarOIIUNA )KypHal,- Halll MeHe/Kep.

Bapuanm V

Ia) nepeBe/juTe TEKCT B MUCbMeHHOU dopme;

0) BBIMUIIKTE I/Iaro/ibl B CTPA/JaTe/TbHOM 3a/I0Te U OTNIPe/ie/INTe UX BPeMsi;

B) BBINUIIUTEe He/IUYHbIe ¢(opmbl rIarosa u ompeaenure ux ¢opmy u ¢QyHKOHIO B
Npe//10)KeHUH.

Basic forms of business organization

All businesses are known to take one of three basic forms: the sole proprietorship, the
partnership and the corporation. Which of these forms of organization you choose depends on such
questions as the size of your business, whether you are the only owner of your business or you have
partners.

A sole proprietorship is a business that is owned, and often run, by one person (usually
taking the title of President) who receives all the profits and bears all the liabilities of the business.
Such kinds of business are in the service industries such as repairing shops, restaurants, etc.

A partnership is a voluntary legal association of two and more people for the purpose of
running a business. And each partner declares his or her share of profit or loss on the personal
income tax return. Partnership has some disadvantages. This business fails when one of the partners
loses his interest or disagrees with the other.

A corporation is a firm that exists as an independent legal entity, with ownership divided into
shares. The owners of the shares are known as stockholders or shareholders. A key feature of the
corporation is the limited liability. It means that the liability of the stockholders for debts of the firm
is limited to the amount of money they paid to buy shares. There are some advantages such as being
able to attract financial resources, and to attract talented specialists and managers due to high
salaries. In general, this form is economically better for business when its profit reaches a great
amount of money.

Since no one form of business organization is perfect, the so-called hybrids have been devised
like: franchises, limited partnerships, cooperatives and joint ventures.

By the end of 1987 over 250 foreign firms had expressed an interest in setting up joint
ventures in the territory of the ex-USSR. It was decided that joint ventures would contribute to
further development of the country’s trade, economic, scientific and technical cooperation. A lot of
joint ventures have been set up in different branches of industry and in the service sector since
Russia started carrying out major economic reforms. Joint ventures play an important role in
attracting foreign technology, management experience and additional material and financial
resources. There are certain legal requirements for Russian and foreign participants wishing to set
up a joint venture. A joint venture must be a legal entity to have the right to conclude contracts in its
name.

IT PackpoiiTe cko0KH, ynoTpeduB HHGUHNUTHB WM TepyHAUN

40



1) We want (go) to the cinema this evening.

2) She kept on (write) when he came in.

3) My friend has given up (eat) sugar.

4) We all enjoy (listen) to music.

5) What do you expect me (do)?

ITI O6pa3syiiTe ciegymoiue (popMbI OT IJ1aro/ioB
Park — Perfect Progressive Infinitive;

Devote — Perfect Passive Infinitive;

Write —  Participle II;

Buy - Non-perfect Passive Gerund,;

Say — Participle I Simple;

IV Bbi0epuTenpaBH/ILHBINOTBET

1) My mother has got (a lot, a lot of, little) skirts.

2) I read (much, many, a little) books.

3) Give me (some, a few, many) interesting book.

4) Have you got (some, any, a lot) English magazines.
5) Is there (anybody, anywhere, something) here.

V IlepeBeguTe C pyCCKOro fi3blKa Ha aHIJIMMCKHUI
1) Cpoku 1OCTaBKYA HAaKOHEI[-TO COKpaIlleHbl.

2) 51 He oxkuzana, 4TO OH y>Ke MOIYUYU (paKc.

3) Msi X0TUM, 4TOOBI OHU TTO/TIMCAIA KOHTPAKT 3aBTpa.
4) OkoHuaTe/llbHOe pellleHre, TIPUHATOe OOIMMU CTOpOHaMH, OyzZieT crocobcTBoBaTh Oosiee
TECHOMY COTDPY/IHUYECTBY.

5) 3aKOHYMB LIKO/Y, OH Cpa3y MNOCTYIIWI B UHCTUTYT.

KouTtpossHasa pabora Ne3

Bapuanm I

1. a) PackpoiiTe CKOOKH U ynoTpeOuTe I/1aroji B HY)KHOM BpPeMeHH, JIHIie, UHC/Ie U 3a/10Te;
b) mepeBeanTe TEKCT MHUCHMEHHO;

C) 3a/jalTe K TeKCTYy 5 BOMPOCOB Pa3/IMUHbIX KOMMYHUKATHBHBIX THIIOB.

Bank and its classes
Bank (to be) an institution that (to deal) in money and its substitutes and (to provide) other
financial services. Banks (to accept) deposits and (to make) loans and (to make) a profit from the
difference in the interest rates. They also (to have) the power to create money.
The major classes of banks (to be) commercial and central banks. Commercial banks (to
accept) savings deposits, (to make) loans and other investments, and (to provide) financial services
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that (to facilitate) the exchange of funds among individuals and institutions. In addition to the profit
derived from the difference in the interest rates, commercial banks (to charge) fees for various
services. Central banks (to involve) in the issue of money and (to maintain) the country’s foreign
currency reserves. Central banks (to maintain) the accounts of other banks and (to supervise) their
activities. Central banks (to act) as bankers to governments, as the designers to monetary and credit
policies, and as lenders of last resort to commercial banks in the case of financial crisis. Central
banks also (to pay) a significant psychological role as guarantors of the monetary system. Central
banks may be nationalized organizations and (to be) subject to government control, but some of
them can (to have) independence from government supervision.

2. CocTaBbTe C/10Baph npodeccuoHam3MoB o Teme «Banks» ( He meHee 30 eguHNI) U
BbIyYHTe UX HAN3YCThb.

3.3amo/THUTE MPOMYCKH NMPeA/I0raMH, I/ie 3T0 Heo0X0AMMO.

1) Thanks...computers you can get the necessary data...the touch ...the button.

2) Every employee has a computer connected...a printer.

3) Our firm tries to get support... the local government.

4) The Manager is a person...charge...the bank.

5) You must be a customer ... the bank because the money will be lent ... you...a bank account.

6) The principal and the interest...it may all become due...payment...the end ...the fixed period
but...personal loans it is common to arrange that the loan and interest are repaid...equal regular
instalments...the period ...the loan.

7) You should deposit your money...a bank. It is a great amount...money.

8) Interest is added either...a fixed rate...the duration...the loan or monthly...the outstanding
balance.

9) Banks make payments...interest...deposits.

10)You must keep control...your finances to run your company successfully.

4. ITepeBeiTe HA AHIVIUMNCKUHU A3BIK C/IeAYIOIME C/I0BA M BBIPA)KeHHS:

XpaHuTb CBOOO/HBIE JIEHEXKHbIE CpPeJCTBA, [€HE)KHble 3HAaKW U 1jeHHble Oymary,
OCYILeCTB/ISITh OTepaliy, OAHKOBCKasi CMCTeMa, BBIMyCKaTh B OOpailjeHHe, T0y4yaTh TPOIIEHT C
Kpe/JliTa, BbIIUVIAUMBaTh TIPOLIEHT TI0 [Iefl03UTaM, HATH Ha pHUCKOBaHHOe (UHAHCUpPOBaHUe,
BBITUIAUMBATh BK/IaJUMKaM TIPOLI€HTbI, TIPeJ0CTaB/sATh (PMHAHCOBLIE YCIYTH, TULIEBOM CYeT.

5. OTBeTbTEeHABOIIPOCHI.

1) How do banks make their profit?

2) Who are loans granted to?

3) What is the purpose of individuals applying for a loan?
4) Who makes a decision about giving a loan?

5) What do many small businesses receive loans for?

Bapuanm I

1. a) PackpoiiTe cKOOKH ¥ ynoTpeduTe r/1aro/1 B Hy’)KHOM BpeMeHH, JIMIIe, Yrcie U 3a/10re;
b) mepeBeanTe TEKCT MMCHMEHHO;
C) 3a/aiiTe K TEKCTY 5 BONPOCOB Pa3/IMYHBIX THUIIOB.

Taxes and its classes.,

Tax (to be) a compulsory levy on individuals and companies by the state to meet the expenses
of the government. Taxes most commonly (to classify) as either direct or indirect, an example of the
former type being the income tax (inheritance tax, real estate tax) and of latter the sales tax (value-
added tax, excise tax). Direct taxes (to be) taxes on persons; they (to aim) at the individual’s ability
to pay as measured by his income or his net wealth. Income taxes (to levy) on total personal net
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income in excess of some stipulated minimum. They also (to adjust) to take into account the
circumstances influencing the ability to pay of the individual, such as family status, number and age
of children, and financial burdens resulting from illness. Income taxes often (to levy) at graduated
rates, that is, at rates that (to rise) as income (to rise). Inheritance taxes (to be) taxes on the money
or property that you (to give) to someone else after you (to die). Real estate taxes (to be) taxes
imposed upon immovable property consisting of land, any natural resources, and buildings. Indirect
taxation (to be) a system of collecting taxes by adding an amount to the price of goods and services
that people (to buy). Sales tax (to be) a tax that you have to pay in addition to the cost of something
you are buying. Value-added tax (to be) a tax on the rise in value of a product at each stage of
manufacture and marketing.Value Added Tax (VAT) (to be) a Government tax. Everyone in Britain
must (to pay) VAT on almost everything they (to buy). VAT usually (to incorporate) in the price.
Visitors to Britain can (to reclaim) the tax when they (to leave) Britain and (to present) the
appropriate documents issued by the shop. Usually when they buy rather expensive things like furs,
gold etc., they should wonder if the shop (to operate) the VAT scheme. Sales tax levied on the
manufacture, purchase, sale, or consumption of a specific commodity (to know) as an excise tax.

2. CocraBbTe c10Bapb npodeccrnoHanm3moB no teme «Taxation» ( He meHee 30 eAMHMI]) U
BbIyYHTe UX HAN3YCTh.

3. 3ano/THUTe MPONYCKHU NMPeAI0raMHu, I/ie 3T0 Heo0XoAuMO.

1) A compulsory levy ... individuals and companies ... the state is called a tax.

2) Taxes take ... account the circumstances influencing the ability to pay ... the individual, such as
family status, number and age ... children, and financial burdens resulting ... illness.

3) The size...the economy is directly related...consumer and business spending.

4) ...increasing and decreasing taxes, government can directly affect the amount... money to be
spent.

5) Taxes ought to be paid...those who can best afford them.

6) Thanks...education, the nation’s productivity is higher, and we can all share in the additional
output that results...it.

7) A progressive tax takes a larger percentage...a higher income and a smaller one...a lower
income.

8) Most taxes can be classified...progressive, proportional...regressive.

9) Real estate taxes are imposed ... immovable property consisting ... land, any natural resources,
and buildings.

10) ...the 1980s the government wanted to encourage business to modernize plants and increase
productivity, so they reduced the taxes...firms that purchased new machinery and equipment.

4. IlepeBepuTe HA QaHIVIMUCKHUI A3BIK C/1e/[yIOI[He C/I0BA U BbIPA)KEHUA:

Il'ocynapctBennass Hamoroeass Cny»x06a, Hanorosast ITonwmiiys, HasoroBasi cTaBKa, Hajor Ha
nobaBounyto croumocts (H/ZIC), Hajor Ha Hac/IeACTBO, JILIOTHBIM HA/Or, TPOTrPEeCCUBHBIN
TIOJJOXOJHBIN Hasor, HasoroobaraeMple MPUOBUTH,MaKCUMaibHasi CTaBKa, B3WMaTh HaJIoOr,
Ha/IoroBasi Jiek/apalysi, B3WMaTh Hajor B pa3Mepe 5%,/ Hajaoroo0/10KeHus, OpUIuUecKoe
JMLI0, TiepepacripeZiesieHWe [0X0/la, YKJOHEHHe OT YIJaThl Ha/loroB, YXOJ OT Ha/JOroBOTO
00si0)keHus1, Tiepejjaua COOCTBEHHOCTH.

5. OTBeTbTEeHABOIIPOCHI.

1) What is meant by the term “tax”? 2) What types of taxes do you know? 3) What are direct taxes
aimed at? 4) What circumstances influence the ability to pay of the individual? 5) What is meant by
the term “inheritance tax” (real estate tax, sales tax, VAT)?

Bapuanm IIT

43



1. a) Packpoiite CKOOKH H ynoTpeduTe rj1aro1 B Hy)KHOM BpeMeHH, JIHIe, YHC/Ie U 3a/10re;
b) mepeBeauTe TEKCT MMCHMEHHO;

C) 3ajaiiTe K TEKCTY 5 BONPOCOB Pa3/IMYHBIX KOMMYHHKATHBHBIX THIIOB.
Advertising in the USA

The influence of advertising in the mass media market (to have) both advantages and
disadvantages. On the plus side (to be) the fact that people (to get) an incredible variety of
information, entertainment and culture at minimal cost. The disadvantage (to be) that nearly all of
America’s mass communications heavily (to overload) with commercial and persuasive messages.

All advertising (to contain) both information and persuasion.The classified advertisements in
the daily newspapers (to be) almost pure information. So are most of the supermarkets specials.

In Latin ad vertere(to mean) “to turn the mind towards something”.The American Marketing
Association (AMA) (to point) out that advertising (to be) a tool of marketing along with the product
price, distribution and personal selling.It also (to remind) us that advertising can be used to promote
ideologies and services.

The first function of advertising (to be) to distinguish among identical products. This attempt
(to exercise) at the end of the 19" century by means of brand name identification. It (to seem) that
the brand name would become synonymous with the product or its quality. Today when we (to ask)
for Coca-Cola, Kleenex or Xerox — it’s due to this particular function of advertising.

While brand names (to be) an effective advertising technique, something more (to require) to
establish the product difference in the public mind.From the realm of political campaigning
advertisers (to borrow) the slogan — catchy summary of the product.The slogan (to give) way to the
jingle, which (to set) to music and rhyme. “Winston tastes good, like a cigarette should” (to be) an
evident though ungrammatical example.

The next technique applied to advertising (to be) brand image. Its aim (to be) to create an
image for a product that puts it a little above the competition and hence makes it a little more
desirable.Since the late 1960s, a new concept (to come) to national advertising called positioning.
Positioning (to consist) of segmenting a market by persuading the customer that the new product (to
meet) the needs of a selective group. Positioning (to recognize) the differences in people as
individuals and the impossibility of any product capturing the entire potential market.

2. CocTaBbTe C/10Baphb npogeccuoHamm3MoB no Teme «Advertising» ( He meHee 30 eauHMIY) U
BbIYYHTE UX HAU3YCTh.

3.3amo/IHMTe NPOIYCKH MPeAIOraMH, I/je 3T0 Heo0X0UMO.

The advertising agency is a mediator ... the advertisers (manufacturers and distributors) and
the mass media (print and broadcast). To be successful, the agency must serve both interests.

All agencies have certain client preferences. Some agencies deal ... food and beverages,
electronics, clothing and fashion; others ... travel, drugs or cosmetics. ...this kind ... specialization,
agencies are able to become closely acquainted ... the particular facets ... their client pricing,
marketing and manufacturing problems. Some agencies prefer print as their basic medium, while
others concentrate ... television and radio.

A large advertising agency is a complex structure. A number ... large agencies have review
boards composed ... major executives who play devil’s advocate ... any planned campaign ... it
goes ... the client.

4. ITepeBeiTe HA AHIVIUMCKUHU A3BIK:
a) — He morsim 6b1 Bel oMoub Ham? [lesio B TOM, UTO MbI COOMpaeMcsi TIPOBOJUTb PEKJIaMHYIO
KaMIaHWt0, 4TOOBI JJaThb BO3MOKHOCTh TTOTEHI[UA/IbHBIM 3aKa3uMKaM IT0JIyullle TI03HAKOMUTLCS C
Hallleil MpoJyKI1e.
- KakuM BHZIOM peK/iaMbl Bbl XOTe/H Obl BOCIT0/Tb30BaThCSI?
- A 9TO BBI MOTJIH ObI MIPEJIOKUTH HaM?
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- UTo BBI ;lyMaeTe 1o MOBO/Y HapPY’>KHOM peK/Iambl?
- A 310 IOpOTO?
- Bce 3aBucuT oT BbIOOpa MecTa peK/IaMHBIX IIUTOB.

5. OTBeTbTEeHABOIPOCHI.

1) What is the main function of advertising?

2) What are the advantages and disadvantages of advertising in the mass media?
3) What is the primary intention of supermarket specials?

4) What are the basic techniques of advertising?

5) What does positioning recognize?

Bapuanm IV

1. a) PackpoiiTe CKOOKH U ynoTpeduTe r/1aroji B Hy)KHOM BpeMeHH, JIiIie, UHC/Ie U 3a/10Te;
b) mepeBeauTe TEKCT MMCHEMEHHO;
C) 3a/jaiiTe K TEKCTY 5 BONMPOCOB Pa3/IMYHBIX KOMMYHHKATUBHbBIX THIIOB.

On marketing

Originally marketing (to mean) to help to avoid overproduction. Now marketing (to consider)
to be a system of all business activities of a company in respect of coordinating supply and demand
for the goods produced. It (to include) such essential elements as planning, market research, new
product development, sales, communications and advertising.

While speaking of marketing planning, one should (to think) first of all of the so-called
controllable and uncontrollable factors. The controllable factors (to be) the following: product,
price, place and promotion; the uncontrollable ones are environmental factors.

Market research (to concern) first of all with product choice study and the study of
competitors’ interests and their claims.The most popular methods of conducting marketing research
(to be) observation, survey, experiment and public opinion polls through different channels.

Attitudinal research should (to affect) the product to be produced, so production (to base) on
marketing intelligence study. Marketing (to investigate) stages before, during and after production
and also stages following sales.

Sales always (to involve) with customers service of all kinds.Markets for consumer products
(to segment) on the basis of demographical and psychographic data research.

The communications mix (to comprise) advertising, public relations, direct mail and special
events such as product shows, conferences and exhibitions. Advertising (to be) an important means
of promoting the goods that (to produce) already as well as new lines in business. Nowadays there
(to be) special departments and agencies dealing with advertising.Different kinds of mass media —
TV, radio, newspapers, cinemas, magazines and posters — (to use) for advertising aims. Special
leaflets, booklets and other printed matter with the information about goods may be published for
the same purpose. The choice of media for advertising (to depend) on the kind of goods and on the
local conditions and people’s habits.

2. CocraBbTe c/10Baphb npogeccuoHam3MoB no Teme «Marketing» ( He meHee 30 eauHMIY) U
BBIYYHTE UX HAU3YCTh.

3.3ano/iIHMTE MPONMYCKH NMpe/I/IoraMHu, I/ie ’TO Heo0X0JUMO.

1) The advertising agency is a mediator...the advertisers and the mass media.

2) Some agencies deal...food, electronics, clothing and fashion; others...travel, drugs and
cosmetics.

3)...this kind of specialization agencies are able to become acquainted...the particular facets...their
client pricing, marketing and manufacturing problems.

4)This facilitates international trade which...its turn promotes peace, trust and understanding...
countries...different social systems.
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5) ...his management training course...Smallcrown-Liverpool Ltd. Alexander Kuznetsov realized
the importance...marketing...a commercial company’s activity and the necessity...having a
marketing department...the structure...an enterprise.

6) ...producing and selling the goods, one must do a lot...market research.

4. ITepeBeuTe Ha AHIVIMMCKUH A3BIK C/IeAYIOII[HEe C/I0BA U BbIPa)KeHHUS:

Kommepueckuii gupektop, CoBeT [JUpeKTOpOB, PYKOBOJAWUTE/b OT[e/la MapKeTHMHra, MpPOBeCTH
HCCieIoBaHWe PbIHKA, MAapKeTHHIOBOEe MCC/Ie/[0OBaHKe, OPraHM3aliisi KOHTAaKTOB C IMOTpeOUTesIsMH,
WHTEpechl U TIPeTeH3WH KOHKYDEHTOB, M30eXKaTh TEepenpOM3BO/ICTBA, KOOPJUHUPOBATH CIIPOC U
Tipe/lJIo’KeHue, TIPOBOJUTh BLICTAaBKU U KOH(epeHI[H, BK/IIoUaTh B cebsi pek/iaMHOe 1erio.

5. OTBeTbTEHABONPOCHI.

1) What is marketing?

2) What basic elements does general marketing strategy include these days?
3) What is meant by planning?

4) Why is production based on marketing study?

5) What are the main channels of advertising?

Bapuanm V

1. a) PackpoiiTe CKOOKH U ynoTpeOduTe I/1aroji B HY)KHOM BPeMeHH, JIHIe, YUHC/Ie U 3a/10Te;
b) mepeBeanTe TEKCT MMCHMEHHO;
C) 3ajalTe K TEKCTy 5 BONPOCOB Pa3/IMYHbIX KOMMYHUKATUBHBIX THIIOB.
On jurisprudence

A criminal case (to begin) when a person (to go) to court and (to file) a complaint that another
person (to commit) an offence. This (to follow) by issuing either an arrest warrant or a summons. A
criminal case (to start) when an indictment (to return) by a grand jury before anything else (to
happen) in the case. Indictments most often (to be) felony accusations against persons who (to
arrest) and (to refer) to the grand jury.After an accused (to indict), he (to bring) into court and (to
tell) about the nature of the charge against him and (to ask) to plead. He can (to plead) guilty, which
(to be) the admission that he (to commit) the crime and can be sentenced without a trial. He can (to
plead) not guilty and be tried.

As a rule the parties to civil suits and defendants in criminal cases (to entitle) to trial by jury of
12 jurors. But a jury (not to provide) unless it (to demand) in writing in advance of the trial; in this
case a civil or a criminal case (to be) trial to the judge alone, greater criminal cases (to try) to a
three-judge panel.

In trial by the jury the attorney for each party (to make) their opening statements.The
prosecution (to present) its evidence based on the criminal investigation of the case.

The attorney for the defence (to plead) the case of the accused, (to examine) his witnesses and
(to cross-examine) the witnesses for the prosecution.Both, the prosecution and the defence, (to try)
to convince the jury. When all the evidence (to be) in, the attorneys (to make) their closing
arguments to the jury with the prosecutor going first. Both attorneys (to try) to show the evidence in
the most favourable light for their sides. But if one of them (to use) improper material in his final
argument the opponent may (to object), the objection may be ruled out by the judge who (to
instruct) the jury to disregard what (to say) or may (to sustain). After this the judge (to proceed) to
instruct the jury on its duty and the jury (to retire) to the jury room to consider the verdict. In a
criminal case there must not be any reasonable doubt as to the guilt of the accused, the verdict must
be unanimous.

The next stage (to be) for the judge to decide, in case of the verdict of guilty, what sentence to
impose on the convict.
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2. CocraBbTe c/10Bapb npodeccuorHamm3moB no treme «Jurisprudence» (He meHee 30 eguHMIY)
U BbIYUHMTE UX HAM3YCTb.

3. 3ano/sTHUTe MPONYCKHU MPeAI0raMHu, I/ie 3T0 Heo0XoAuMo.

1) No matter how smart the attorney...defence may be he will lose the case if the jury is biased...
the offender. Under the circumstances they will find fault...everything.

2) His career is...stake because he may be accused...embezzlement.

3) The defendant didn’t plead... guilty. But the cross-examination...the witnesses proved his
complicity...the crime and he was sentenced...a three-year term... imprisonment.

4) He was accused...slander, bribery, abuse...power. And though the jury gave a verdict...not
guilty, many people do not trust...now.

5) ...case the delivery period stipulated...the present Contract is violated, the Seller shall pay
penalty...the Buyer.

6) The present contract is signed...eight originals...6 pages; four originals...English and four
originals...Russian; two...English and two...Russian - ...each Party.

4. IlepeBenTe HA AaHIVIMMCKHH A3BIK C/1e/lyI0l[He C/I0BA M BbIPA)KEHUA:

FOpuct, agBokat 3awuTel, BepxoBHbli CyJ, yrosoBHOe IpecTyIuleHHe, MOJKOT, Kpaxa Co
B3/I0MOM, pacTpara, NPHUCBOeHNe; BPYUUTh MOBECTKY B CY/, BBIITUCATh OpZiep Ha 0ObICK, OOBUHSATH
KOro-M00 B YrojOBHOM NpecTyIUIeHHWH, TMofaTh B CyZ, BO30yJUTh YroJIOBHOe [efo, CAenaTb
OTKpDbITOE 3asiBieHWe,  HeOIlpOBEep)KUMble [J0Ka3aTenbCTBA, CMsryaroliyde  0OCTOSTe/NbCTBa,
TIPUTOBOPUTH K CMEPTHOW Ka3HH, OCYJUThb YCIOBHO.

5. OTBeTbTEeHABOIIPOCHI.

1) Who are the participants in the legal procedure?

2) In what way does a legal procedure start in civil cases?

3) What kinds of offences are known to you?

4) What is misdemeanor?

5) What penalties and sentences are imposed in our country?

Kpurepun oLleHKH KOHTPOTbHOW pPabOThI

KpuTepuu oLieHKU OneHka

OOyuarouuiicsi TIpY BBITIOJTHEHUM 3a/jaHUN  KOHTPOJIbHOM | 3aureHo / [lomyImeH K 3aueTy
paboThl  TIPOJIEMOHCTPUPOBA/  /JOCTaTOUHBIA  YPOBEHb | WM 3K3aMeHY

SI3bIKOBOM TO/ITOTOBKH.

OOyuarouuiicsi He TIOJHOCTBIO BBITIOHUI KOHTPOJIBHYIO
paboTy, Tpu BBLITIOJIHEHUM 3aZlaHW TpoZieMOHCTpUpoBan | He 3auteHo / He momyiieH k
HU3KMM  ypOBEHb  B/aJleHus]  S3bIKOBbIM  MaTepuasioM | 3a4eTy WM SK3aMeHy

(momyctun rpyOble TeKCUKO-rpaMMaTHUeCKHe OIIHMOKH).

TunoBble MaTepuasbl K 3a4eTy

B pamkax wu3yuaemol [AMCLMIUVIMHBI 3ayeT sB/seTcs (OpPMOM TPOMEXYTOUHOU
aTTecTalluu, B XOjle TMPOBeJeHUs1 KOTOPOW HCIIO/b3YIOTCS TeCTOBble 3a/laHWs MPEeUMYIeCTBEHHO
3akpeITOro tuna. Kaxkjoe TectoBoe 3ajjaHve BKJ/IFOUaeT BOIPOC U 4-5 BapUaHTOB OTBETOB K HEMY.
Heob6xoavmMo BbIOpAaTh OJJUH OTBET W3 TIPEIJIO’KEHHBIX BapUaHTOB. B oJHOM TecTe 25 BOTIPOCOB.

Kpome Toro, B Tecte umeroTcs 3aZlaHUsl Ha COOTBeTCTBUE, 33/laHUSI C KPaTKWUM OTBETOM
(CTyzeHT Jo/KeH CaMOCTOSITeNIbHO CPOPMYIMPOBaTh OTBET).
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TecTupoBaHWe  BBITIOJIHSAETCA B JIMOO TMHUChbMEHHOW dopme, OO
LIeHTPa/IM30BaHHOI0 TeCTUpoBaHus bawml'y.

A3bIKOBOM MaTepual
1.Mms cyiecTBUTe/IbHOE: POJI, YMCIIO, TIaZleXK, apTUKIIU.
. Ims1 ipysiaraTesibHOE: CTeNeHU CPaBHEHUSI.
. JInuHbIe MeCTOUMEeHHUsI.
. YKazaTe/nbHble MeCTOUMEHUSI.
. IIpensioru BpeMeHu, MecTa, HarpaB/IeHUs.
. Hacrosiijee mpoctoe BpeMsi B [IeliCTBUTE/TLHOM 3aJI0Te.
. Hacrosiijee avrensHoe Bpemsi B [IeHCTBUTE/TbHOM 3aJjiore.
. Hacrosiijee 3aBepiiieHHOe BpeMsi B [IeiCTBUTE/TLHOM 3aJIoTe.
. [Ipoieaiee mpocToe Bpemsi B [IeMCTBUTEIBHOM 3ajiore.
. [Ipoteaitiee anvtebHOE BpeMsi B [IeHCTBUTETLHOM 3aJjiore.
. [Ipomieniee 3aBepiiieHHOE BpeMsi B [IeHICTBUTE/TLHOM 3aJjiore.
. Byay1ee npoctoe BpeMs B [1eiICTBUTE/ILHOM 3aJIO0re.
. Bynymee nnurensHOe BpeMs B IeMCTBUTEIBHOM 3aJiore.
. Byay1ee 3aBepiiieHHOe BpeMsi B 1eliCTBUTEIbHOM 3ajiore.
. Hacrosiijee ripocToe BpeMs B CTpaZiaTe/IbHOM 3ajiore.
. HacTosijee gnuTtensHOe BpeMsi B CTpajaTe/IbHOM 3ajiore.
. Hacrosijee 3aBepiiieHHOe BpeMsi B CTpaZiaTe/IbHOM 3aJiore.
. IIpowueiiee mpocToe BpeMsi B CTpaZiaTe/TbHOM 3aiore.
. Ilpowepuiee gnurensHOe BpeMsi B CTpaZaTe/IbHOM 3ajiore.
. Ilpowueiiee 3aBepiieHHOe BpeMsi B CTpalaTe/IbHOM 3asiore.
. Byayliee npocroe Bpemsi B CTpaZjaTe/ibHOM 3ajiore.
. Byayiee nnutenbHOe BpeMs B CTpaZjaTelbHOM 3asore.
. Bynyliee 3aBepiiieHHOe BpeMsi B CTpPaaTeIbHOM 3aJiore.
. CTpyKTypa noBeCcTBOBaTe/IbHOI'O MPe//I0’KEeHHS.
. Tyrbl BONPOCUTENBHBIX MPeAJIOKEHUN U UX CTPYKTYpa.
. MoganbHbIe raarossl.
. Henuunele popmel T1arona: UHOUHATHB, TePYH/IUH, pUYacTye.
. MectonmMeHust some, any, no, every MMxnpou3BoHele, few, a few, little, a little.

OO UT kA WDN

_
—_ O

NNNNNNNNNR R PP e
OO UTRWNROWOONOU AWN

ITpumepHbilimecm

1) Though he has lost his title, we always remember him.
a) would b) will c) did d) had

2) The man, lives next door is very friendly.

a) who b) what c) where d) which

3) My friend to the library every day.

a) goes b) am gone c) go d) is going

4) His father ___ very handsome.

a) have b) has c)are d)is

5) She like figure skating very much.
a) don’t b) isn’t c) doesn’t d) hasn’t
6) I understand the word “agree”.

a) doesn’t b) won’t understand c) don’t d) am not

7) Listen to those people. What language (they/speak)?

a) do they speak b) are they speaking c) are they speak d) have they spoken
8) Is there _____in the classroom.

a) somebody b) some c) something d) anyone

9) She didn’t tell about her plans.
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a) anyone b) nobody c) nothing d) somebody

10) Last month we the National Gallery I London.
a) visit b) visited c) visits d) something

11) He the performance we saw at the theatre on Tuesday.
a) hasn’t liked b) didn’t like c) don’t like d) won’t like
12) Susan in Spain for her holiday last summer.

a) is b) were c) was d) had

13) My sister never been to a football match.

a) hadn’t b) haven’t c) has d) have

14) Alan his mobile phone. He cannot call you.
a) is losing b) loses ¢) will lose d) has lost

15) ____ you ever seen Surikov’s paintings?

a) did b) have c) had d) do

16) I love London. I there twice this year.

a) went b) was c) have been d) had been

17) When Ronald arrived at the party, Alice ____.

a) already left b) has already left c) had already left d) is already leaving
18) He (ripouutan) already this book.

a) reads b) has read c) has to read d) had read

19) She has bought some bread and milk.

a) rnokymnasna b) mokymnaet c) kynuia d) KynmuT

20) OHUIOCATUTTUCHMO.

a) have to send b) have sent c) sent d) send

21) B 3101 1TabopaTopvu HET XOPOIIIero 000PYJOBAHMS.
a) Is there good equipment in the lab?

b) There is good equipment in the lab.

c¢) There is no equipment in the lab.

d) There is no good equipment in the lab.

22) Ha moJike Jie)KUT KaKOW-TO >KypHaJl.

a) The magazine is on the shelf.

b) There is a magazine on the shelf.

c) There are magazines on the shelf

d) There is no magazine on the shelf.

23) There is no English class today.

a) CeroziHs1 HeT 3aHSITUM M0 aHTJIMUCKOMY SI3bIKY.

b) CerozHs eCcTb 3aHSITUS TI0 aHIVIMHACKOMY SI3BIKY.

C) 3aHATHA 110 aHTJIMUCKOMY SI3bIKY He KaK[bl{ IeHb.
d) {1 He mocel1ato 3aHATUSI TI0 aHTJIUMCKOMY SI3bIKY .

24) Are there ____students in the reading room?

a) some b) no c) anybody d) any

25) There are not conveniences.

a) some b)no c) any d) some

KpuTepuu ol1eHKY TeCTOBBIX 3a/laHWN (B TecTe 25 BOMPOCOB)

0-59% mpaBUIBHBIX OTBETOB — «HE 3aUTEHO»
60-100% rpaBUIBHBIX OTBETOB — «3aUTE€HO»

4.3 PeVTUHI-IUIaH AUCIMILTHHbI
(npu Heo6X0UMOCTH)

MOAyanO-pEﬁTHHFOBaﬂ CHUCTEMA HeE TMpeayCMaTpUBAETCH OJId 3a04HON Cl)OprI O6y‘-IeHI/IH.
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5. YueOHO-MeTOHUeCKOe M HH()OPMALIMOHHOE 00ecreyeHHe AUCIUIUTHHBI
5.1. IlepeueHb OCHOBHOM M /IONO/IHUTE/TGHON yU4eOHOM IMTepaTypbl, HEO0X0AUMOM AJIA
OCBOEHHUA JUCHUIUITUHBI

OcHoBHas /iMTepaTrypa
1.Ky3nerjoBa A.FO. 'paMmaTika aHT/IMACKOTO si3blka. OT Teopuu K TpakTuke. YdeGHoe mocobue
[DnekTpoHHbIM pecypc] / Ky3HerjoBa A. FO. - M.: U3parenbctBo « DJIMHTA», 2017 - 152 c.—URL:
http://biblioclub.ru/index.php?page=book red&id=114942&sr=1
2. PozanoBa H.M. EnglishforEconomics: yu.moco6ue. — M.: FOHUTU-JAHA, 2015. — 503 c. -
URL:http://biblioclub.ru/index.php?page=book red&id=114564&sr=1.
3. IllepenéBa C.A. 'paMMaTHKa aHIJIMHACKOTO s3bIKa. YueOHoe Tocobue [DeKTpOoHHBIN pecypc] /
[ITeBenéBa C. A. - M.: FOnwurtu-/lana, 2015 - 423 c.- URL:http:/biblioclub.ru/index.php?
page=book red&id=114804&sr=1.

Jlono/IHMTe IbHAS TMTEpaTypa
4.Kobw3eBaC.B. EnglishforStudentsofEconomics.Partl: MeTtoguueckre yKa3aHusi TI0 aHIJIMHCKOMY
SI3BIKY /151 CTYZEHTOB SKOHOMUYECKHX CTel[UaTbHOCTel 1 HarpaB/ieHri moArotoBku. — Yda: PUL]
BamTIy, 2017. — 36 c. — URL: https://elib.bashedu.ru/dl/corp/Kobyzeva sost English forStudentsof
Economics 1 mu_ 2017.pdf.

5. KymnukoBa I'.K. IIpakTMKyMm [/ CaMOCTOSITeJIbBHOIO IIOBTODEHUs IJIarOJIbHOW CUCTeMbI
aHTJIMMCKOTO  sI3blKa: yu.nmocobue. — M.: dpuata, Hayka, 2011. — 95 c. — URL:
http://biblioclub.ru/index.php?page=book&id=83383.

6. Mutpomikuna T.B. AHrnuiickve apTHK/IM: y4. cripaBouHMK. — MuHck: TerpaCucremc, 2011. —
80 c. — URL: http:/biblioclub.ru/index.php?page=book view&book id=78451.

7. MurpoukyHa T.B. AHrnmiickue npepsiory: yu. cnpaBoyHUK. — MuHck: TerpaCucremc, 2011. —
94 c. — URL: http:/biblioclub.ru/index.php?page=book view&book id=78506.

8. MutpomikuHa T.B. Bce BpemeHa aHramiicKoro riarosia: yd. CHOPaBOYHMK. — MMHCK:
TetpaCucremc, 2011. - 64 C. - URL:http://biblioclub.ru/index.php?
page=book view&book id=78449.

9. MuwurpomkuHa T.B. AHMMKCKAe MOJanbHble IJIArO/bl: y4Y. CIPaBOYHUMK. — MMUHCK:
TetpaCucremc, 2012. - 96 C. - URL: http://biblioclub.ru/index.php?

page=book view&book id=111919.

10. MurpouikuHa T.B.HenuuHbele ¢opmbl riarona: WHUHWATHB, TIpUYacTHe, TepyHIUM: yu.
cnpaBoyHUK. — MuHck: TertpaCucremc, 2012. — 96 c¢. — URL: http:/biblioclub.ru/index.php?
page=book&id=111940.

11. Cepreiiunk T.C. AHrmiicKuii s136IK B cepe AenoBoro obieHus: yd4. mocobue. — Kemepogo:
KemepoBckuii rocypapctBennsii  yH-T, 2010, - 108 c. -http:/biblioclub.ru/index.php?
page=book&id=232651.

12. IlTeBeneBa C.A. [esnoBoli aHT/MicKuii: YuebHoe nocobue. — M.: FOuutu-/Zlana, 2015. — 382 c.
— URL: http://biblioclub.ru/index.php?page=book red&id=436816&sr=1.

5.2. [TepeueHb pecypcoB HH(OpPMAI[HOHHO-Te/IeKOMMYHHKALIMOHHOM ceTH «VIHTepHeT» U
NMPOrpaMMHOro obecreueHusi, He00X0JUMBIX /I/Isl 0CBOEHHS JUCLIUILIHHBI

IMepuoanueckue U3JaHus:
BBCNewswww.bbc.co.uk/news

The Guaidianwww.theguardian.com/uk
The Times www.thetimes.co.uk

The Telegraph www.telegraph.co.uk

The Independent www.independent.co.uk
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http://www.bbc.co.uk/news
http://www.independent.co.uk/
http://www.telegraph.co.uk/
http://www.thetimes.co.uk/
http://www.theguardian.com/uk
http://biblioclub.ru/index.php?page=book&id=83383
http://biblioclub.ru/index.php?page=book&id=232651
http://biblioclub.ru/index.php?page=book&id=232651
http://biblioclub.ru/index.php?page=book&id=111940
http://biblioclub.ru/index.php?page=book&id=111940
http://biblioclub.ru/index.php?page=book_view&book_id=111919
http://biblioclub.ru/index.php?page=book_view&book_id=111919
http://biblioclub.ru/index.php?page=book_view&book_id=78449
http://biblioclub.ru/index.php?page=book_view&book_id=78449
http://biblioclub.ru/index.php?page=book_view&book_id=78506
http://biblioclub.ru/index.php?page=book_view&book_id=78451
https://elib.bashedu.ru/dl/corp/Kobyzeva_sost_English%20for%20Students%20of%20Economics_1_mu_2017.pdf
https://elib.bashedu.ru/dl/corp/Kobyzeva_sost_English%20for%20Students%20of%20Economics_1_mu_2017.pdf
http://biblioclub.ru/index.php?page=book_red&id=114942&sr=1
http://biblioclub.ru/index.php?page=book_red&id=436816&sr=1
http://biblioclub.ru/index.php?page=book_red&id=114804&sr=1
http://biblioclub.ru/index.php?page=book_red&id=114804&sr=1
http://biblioclub.ru/index.php?page=book_red&id=114564&sr=1
javascript:DoNothing()
javascript:DoNothing()
javascript:DoNothing()
javascript:DoNothing()

The Daily Mail www.dailymail.co.uk

The Daily Mirror www.mirror.co.uk

The Daily Express www.express.co.uk

The Daily Star www.dailystar.co.uk

The Sun www.thesun.co.uk

The SundayTimeswww.thesundaytimes.co.uk/sto

Sunday Herald www.heraldscotland.com

The New York Times www.nvtimes.com

Usa Today www.usatoday.com

New York Daily News www.nydailynews.com

O0Opa3oBare/bHbIE CAWTHI:
1. OnekTpoHHbIH KaTanor bubmoreku baml'y — http://www.bashlib.ru/catalogi/
2. http://dailyesl.com/

3. http://Sminuteenglish.com/listening.htm

4. 3ttp://www.eslgold.com/speaking/phrases.html

5. www.focusenglish.com/dialogues/conversation.html
6. www.1-language.com/audiocourse/index.htm

7. http://www.collinslanguage.com/
CnoBapu:
1. http://www.lingvo-online.ru/ru/Translate/en-ru

2. http://www.macmillandictionary.com/
3. http://www.merriam-webster.com/dictionary

4. http://www.oxfordadvancedlearnersdictionary.com
5. http://www.pearsonlongman.com/dictionaries/

IIporpamMmHoeoOecieueHue:

1. Windows 8 Russian Windows Professional 8 Russian Upgrade. [dorosop Nel04 ot 17.06.2013 r.

JIunieHsun 6eccpouHsble.

2. Microsoft Office Standard 2013 Russian. [doroeop Nell4 ot 12.11.2014 r. JlureH3uu

OeccpouHble.

6.MaTepuaibHO-TeXHUUYECKas 0a3a, Heo0XouMasi /I OCYIeCTB/IEHUA 00pa3oBaTe/IbHOT0
mporiecca mo AMCHMUIUINHEe

THna: ayguropus Ne 512
(rymaHUTapHBII KOPITyC),
521 (TymMaHUTapHbII
KOPITyC) .

2. yueOHasi ayAuTOpHA
AA MPOBe/eHHsl
3aHATHIA CeMHHAPCKOro

THI1a, TPYTIIOBbIE
WHJMBU/lyanbHbIe
KOHCY/bTaLuy,
TeKYLIHM
KOHTPOJIb,
TIPOMEXXYTOUHast
aTTecTanys

HaumeHnoBanue Bup 3anatuii HaumeHoBaHue 060py/10BaHUs, IPOrPAMMHOTO 0becrieueHust
Creljaar3rupoBaHHbIX
ayauTopui, KaOMHETOB,
naboparopuii
1 2 3
1. yueOHas ayauTopusi | 3aHATHS Ayputopus Ne 512
il 0 MPOBEAEHUs | JIEKI[MOHHOTO, YuebHast Mmebesib, focka, LED Tenesuszop TCLL55P6
3aHATHN JIEKI[UOHHOTO | CEMHUHApCKOro USBLACK- 1 mit., KpoHiuteiin gjist TeneBusopa NBP 5- 1 mir.,

Kabens HDMI (m)-HDH(m)ver 14,10 m
Aypurtopus Ne 521
YuebHast Mmebesnb, focka, LED TeneBuzop TCLL55P6
USBLACK - 1 wr., Kponiureiin gyis1 reneBusopa NBP 5 — 1 mir.,
Kab6ens HDMI (m)-HDH(m)verl4,10m
Ayputopus Ne 404
YuebHasi Mebesib, KOMITBIOTEPBI -15 MITYK.
Aypurtopus Ne 613
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http://www.dailymail.co.uk/
http://www.nydailynews.com/
http://www.usatoday.com/
http://www.nytimes.com/
http://www.heraldscotland.com/
http://www.thesundaytimes.co.uk/sto
http://www.thesun.co.uk/
http://www.dailystar.co.uk/
http://www.express.co.uk/
http://www.mirror.co.uk/
http://5minuteenglish.com/listening.htm
http://www.oxfordadvancedlearnersdictionary.com/
http://www.merriam-webster.com/dictionary
http://www.lingvo-online.ru/ru/Translate/en-ru
http://www.pearsonlongman.com/dictionaries/
http://www.macmillandictionary.com/
http://www.collinslanguage.com/
http://www.1-language.com/audiocourse/index.htm
http://www.focusenglish.com/dialogues/conversation.html
http://www.eslgold.com/speaking/phrases.html
http://dailyesl.com/
http://www.bashlib.ru/catalogi/

THOA: naboparopust
VH()OPMaLIMOHHbIX

TexHomorui ~ Ne 404
(TymMaHUTapHBIN KOPITyC),
ayUTOpUs Ne 521
(TymaHWTapHBIM KOpITyC),
ayMTopus No 512
(rymaHUTapHBIN KOPMYC)

3. yueOHasm ayauTOpHA

Ans MpOoBeJeHHs
rPyNIOBBIX "
HH/UBH/ly A TbHBIX
KOHCY/IbTaL{Hil:

ayauTopus No 521
(rymaHUTapHBIN KOPITyC),
ayUTOpus Ne 512
(TymaHUTapHBIN KOPMYC)

4.yuebHass  ayauTOpusA

Ans TeKYIero
KOHTPOJISA "
MPOMEeXyTOUHOMH

arTecTaliiu: ayJuUTOpHs
Ne 521 (rymaHWTApHBIHA
Kopryc), ayautopusi Ne
512 (TymMaHUTapHbII
KOPITyC)

5.momenienus aasa
CaMOCTOATEe/TbHOU
pabdoter: aygutopus Ne
613 (rymaHuTapHBIN
KOPpITyC), UMTa/bHbIN 3a
aypuropus 402
(TymaHUTapHBII KOPIyC)

6. momenienue AJist
XpaHeHHUs U
npoduIaKTHYECKOro
00C/Ty)KMBaHUA
yue0HOro
obopyaoBaHus:
ayzuropust 523
(TymMaHHTapHBII KOpPITyC).

YuebHast Mebesnb, I0CcKa, MOHOO/IOK CTallMOHAPHBIN — 15 mIT.

Ayputopus Ne 402

YuebHasi Mebenb, [OCKa, KOMIbIOTepBl B KomruiekTe (5 IUT.):

MOHUTOp Samsung, CUCTEeMHbIN O/10K Asus, K/aBUaTypa, MBbIIIb,

CTeNTaXH, IIKa(bl KApTOTEeUHbIE, KOMOMHUPOBAHHbIE
Aypurtopus Ne 523

[Ixag-cTennax, cTon, cTyl, MOOMWIbHOE MyJIbTUMEUIHOEe
obopyoBaHHe — HOYTOYK, POEKTOP, SKpaH

IIporpaMmHoeo0ecnieyeHue:

1. Windows 8 Russian Windows Professional 8 Russian Upgrade.
Horosop Nel04 ot 17.06.2013 r. JInijeH3un 6eCCpPOYHEIe.

2. Microsoft Office Standard 2013 Russian. [Joroop Nel1l4 ot
12.11.2014 r. JutieH3uu 6eccpouHbie.
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[Ipunoxenue A

MMNHOBPHAYKHN POCCHUU
®I'BOY BO «BAIIKNPCKUI I'OCYIAPCTBEHHEIV YHUBEPCUTET»
NMHCTUTYT NCTOPUU U T'OCYJAPCTBEHHOI'O YIIPABJIEHUA

COJIEP)KAHUE PABOYEN ITPOT'PAMMBI
mvcuuruiviHbl MTHocTpaHHbIN A3BIK Ha 1 cemecTp (2 ceccus)

3a0uHasi popma oOyueHuUs

Bu paboTthl

O0BEeM TUCLIUIIMHBI

3aouHas popma 00yueHHs

OO6r1mast TPyZ0eMKOCTb AUCLUTITAHBI
(3ET / yacos)

10 3ET / 360 yacos, B T.u. 1 3ET / 36 uacoB B 1

cemMecTpe

YueOHbIX YaCOB Ha KOHTaKTHYIO paboTy C
TIpero/iaBaTesiem:

4,2

JIEKLIUU

4

MPAKTUUeCKUX / CeMUHAPCKUX

71ab0paTOPHBIX

Npyrux (rpyrnroBasi, UHIUBUyaIbHast
KOHCY/IbTAlUsl ¥ MHbIE BU/IbI YUeOHOM
JiesITe/IbHOCTH, TIpelyCMaTpPHUBarOIIe
paboTy 00yyJaroIMxcs C
ripeniofiaBatesieM) (PKP)

0,2

YueOHBIX YaCcOB Ha CaMOCTOSITETbHYIO
paboty obyuatorxcsi (CP)

27,8

YueOHbIX YaCcOB Ha MOATOTOBKY K
9K3amMeHy/3aueTy/auddepeHIIMPOBaHHOM
y 3aueTy (KoHTpoJib)

dopMa KOHTpPOJISA: 3a4eT
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Ne Tema n ®dopma M3yueHUs: MaTeprasioB: OcHOBHas 1 3ajjaHus 110 dopma
coJep>KaHue JIEKIIUH, TIPAKTUYECKHE 3dHATHA, CEeMUHAPCKHE AOIIO/THUTE/IbHAas CaMOCTOATeILHOU TEeKYyILero
3aHATHSI, TabopaTopHbIe PabOThI, CAMOCTOSITE/TbHAST JITeparypa, paboTe CTy/IeHTOB KOHTPOJISA
paboTa 1 TPyZi0eMKOCTh (B uacax) peKoMeH/1yemasi yCIieBaeMOCTH
CTyZleHTaM (KO/IOKBUYMBI,
(HOMepa U3 crMcKa) KOHTPOJIbHbIE
paboThI,
KOMITbIOTE€PDHBI
€ TeCTbl U T.11.)
JIK ITP / Cem JIP CPC
1 2 3 4 5 6 7 8 9
1 CoBpeMeHHBIH 0duc: 2 0 0 14 1-5, 8,11, 12 CamMocTosATeTbHOE M3yYeHHe YO, KP
npodeccuu, 0TAEIbI, peKoMeH/lyeMOoii OCHOBHOI U
OprTeXHHKa: [IOTIOJTHATETbHOU
1.1 HoBas nekcuka. JIUTEepaTyphl, WHTEepHeT-
CrnpsbkeHre — riarosia WCTOYHHKOB, 3ayurBaHUe
«tobe». JIMaioroB
1.2 Pabora Cc TeKCTOM
Mo TeMe  pasfena.
O6opotThereis/are.
1.3 BpemeHa rpyImIibl
Indefinite B
J1efiCTBUTE/ILHOM
3asore.
1.4 [Juanoruueckas
peub.
O6opoTtobegoingto.
1.5 IToBTOpEHHE
Marepuana  pasjena
(mopys)
2 bankoBckoe fgesno: 2 0 0 13,8 1-5, 8, 11, 12 CaMOCTOHTEJILI-I’OQ H3yqe}£1/1e YO, T, KP
2.1 HoBas nekcuka. PeKOMeH/lyeMOW OCHOBHOM U
CrenieHr CpaBHEHUs JIOTIOTHUTETbHOMN
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rpusaraTebHbIX.
2.2 Paborta C TeKCTOM
TI0 TeMe paszera.
Tumnbl
BOTIPOCHTE/TEHBIX
TIpeJJ/IO’KeHUN U UX
CTPYKTYypa.

2.3 BpemeHa rpynmnbl
Continuous, Perfect.
2.4 lnanoruueckas
peub.

2.5 IloBTOpEHUE
Marepuasa paszena

(MopyJis)

JUTEepaTyphl,
HCTOYHHKOB;
[I1aJIoroB

VHTepHeT-
3ayurBaHHe

Bcero uacos:

27,8
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COJIEP)KAHUE PABOYEN ITPOI'PAMMEI
IucuUIIMHbI IHOCTpaHHBINA A3BIK Ha 2 cemecTp(3 ceccusi)

Bu paboTthl

O0BeM TUCLIUIIMHBI

3aouHas opma 00yueHHs

OO6r1mast TpyA0eMKOCTb AUCLUTITAHBI
(3ET / yacos)

10 3ET / 360 vacos, B T.u. 3 3ET / 108 uaca Bo 2

cemMecTpe

YueOHBIX YaCOB Ha KOHTaKTHYIO paboTy C
TIpero/iaBaTesiem:

20,7

JIeKLIAN

MPAKTUUeCKUX / CeMUHAPCKUX

20

71ab0paTOPHBIX

Npyrux (rpyrnroBasi, UHAUBHUYaIbHast
KOHCY/IbTAl[Us ¥ MHbIE BU/Ibl YUeOHOM
JiesITe/IbHOCTH, TIpelyCMaTpPHUBaroIIe
paboTy 00yyJaroImxcs C
riperniosiaBatesieM) (PKP)

0,7

YueOHBIX YaCcOB Ha CaMOCTOSITETbHYIO
paboty obyuatormxcsi(CP)

83,3

YueOHbIX YaCcOB Ha MIOATOTOBKY K
9K3amMeHy/3aueTy/auddhepeHIIMPOBaHHOM
y 3aueTy (KoHTpoJib)

dopma KOHTpPOJISI: 3a4eT, KOHTPO/bHast paboTta
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No Tema u @dopma M3yueHUs: MaTeprasIoB: OcHOBHas1 1 3afaHus 1Mo dopma
coJepKaHue JIEKIIUH, TIPAKTUYECKHE 3dHATHA, CEMUHAPCKHE AOINO/THUTE/IbHA CaMOCTOSITeTLHOMN pa60Te TEKYLIEero
3aHATHSA, TabopaTopHBIe PAabOTHI, CAMOCTOSITe/TbHAS S IATepaTypa, CTY[IeHTOB KOHTPOJIA
paboTa 1 Tpy/10eMKOCTh (B yacax) peKoMeH/yemast yCIieBaeMOCTH
CTyJl€HTaM (KOJ'IJIOKBI/IyMbI,
(HOMepa 13 KOHTPOJIbHbIE
CTIACKA) paboThI,
KOMITBHOTE€PHBI
e TeCThl U T.1.)
JIK [TP /Cem JIP CPC
1 2 3 4 5 6 7 8 9
3 Hanoroo6/10xeHmue: 0 10 0 40 1-5,7,8,11, 12 CamocTosiTeIbHOE usyueHue YO, KP
3.1 Hosas nekcuka. peKOMeH/lyeMOl ~ OCHOBHOH U
Bpemena rpymrs JIOTIOJTHATETbHOU JINTepPaTypHl,
Indefinite, MHTepHeT-UCTOYHUKOB; 3ayuuBaHUe
ProgressiveB JIAaJIOTOB
CTpajiaTe/IbHOM
3asore.
3.2 Pabora ¢ TeKCTOM
TI0 TeMe pa3zera.
BpemeHa rpyrrsl
Perfect, B
CTpasiaTe/IbHOM
3ajore.
3.3 Juanoruueckas
peub.
3.4 TloBTOpEHUE
MaTepHasa pa3zena
(Moy5)
4 ®oH/I0BbIE OUPXKMU. 0 10 0 43,3 1-5,7,8, 11,12 CaMOCTOHTeJIbHuoe usyueHne YO, T, KP
IleHHbIe Oymaru: peKOMeHZlyeMOW ~ OCHOBHOW U
4.1 HoBas nekcuka. [IOTIOJTHATETbHOU JIUTeparyphl,
ITopsifloK C/I0B B VHTEPHEeT-MCTOYHMKOB; 3ayurBaHHe
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TI0BECTBOBATEIbLHOM
TIpeJJI0’KeHUH.

4.2 Pabora c TeKCTOM
T0 TeMe pasjerna.
IIpensoru.

4.3 Huanornueckas
peub.

4.4 [ToBTOpEHUE
MaTepyasna  pasfena
(mopyrst)

[INaJIOTOB

Bcero uacoB:

20

83,3
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COJIEP)KAHUE PABOYEN ITPOI'PAMMEI
IucuuriiHbl IHOCTpaHHbIN A3bIK Ha 3 cemecTp(1 ceccus)

Bu paboTthl

O0BeM TUCLIUIIMHBI

3aouHas opma 00yueHHs

OO6r1mast TpyA0eMKOCTb AUCLUTITAHBI
(3ET / yacos)

10 3ET / 360 yacos, B T.u. 1 3ET / 36 uacoB 1ceccust

YueOHBIX YaCOB Ha KOHTaKTHYIO paboTy C
TIpero/iaBaTesiem:

8

JIeKLIAN

MPAKTUUeCKUX / CeMUHAPCKUX

71ab0paTOPHBIX

Npyrux (rpyrnroBasi, UHAUBHUYaIbHast
KOHCY/IbTAl[Us ¥ MHbIE BU/Ibl YUeOHOM
JiesITe/IbHOCTH, TIpelyCMaTpPHUBaroIIe
paboTy 00yyJaroImxcs C
riperniosiaBatesieM) (PKP)

YueOHBIX YaCcOB Ha CaMOCTOSITETbHYIO
paboty obyuatorxcsi (CP)

28

YueOHbIX YaCcOB Ha MIOATOTOBKY K
9K3amMeHy/3aueTy/auddhepeHIIMPOBaHHOM
y 3aueTy (KoHTpoJib)

3 cemecTp (2 ceccust)

Buz paboTsl

O6BbeM JTUCIUTITUHEI

3aouHas popma oOyueHuUs

OO0111ast TPYZ0€MKOCTh AUCIUITUHBI
(3ET / yacog)

10 3ET / 360 yacos, B T.u. 1 3ET / 36 yacoB 2 ceccust

Y4eOHBIX YaCOB Ha KOHTAKTHYIO PaboTy ¢
TriperiofiaBaTesieM:

8,7

JIeKIUH

MPaKTUUECKHX / CeMHHApPCKHX

71abopaTOpPHBIX

[pyrux (rpymnmnoBasi, UHAUBUyaTbHast
KOHCYJIbTaLUsI ¥ MHbIe BU/Ibl YUeOHOM
JlesiTeTbHOCTH, TIpelyCMaTpUBaroLLye
paboTy 00ydJaroIuxcs C
nipenogasatesieM) (PKP)

0,7

YuebHbIX UaCOB HA CAMOCTOSITE/TbHYHO
paboty obyuatomuxcsi (CP)

23,3

YueOHbIX YaCOB Ha TIOATOTOBKY K
sK3aMeHYy/3aueTy/auddepeHIIpPOBaHHOM
y 3auety (KoHTpo/b)

dopma KOHTpPOJISI: 3a4eT, KOHTpO/IbHast paboTta
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Tema u
coziep>kaHue

dopma u3yueHust MaTepUaioB:
JIEKLIWY, TTPaKTUUeCKUe 3aHsITHsI, CEeMUHAPCKUe
3aHATHS, JabopaTopHbIe PAbOTHI, CAMOCTOATETbHAS
paboTa ¥ TpyI0eMKOCTh (B yacax)

OcHoOBHas U
JIOTIOJIHATEe/TbHA
s IMTepaTypa,
peKoMeH/1yemasi
CTyJeHTaM
(HOMepa u3
CITUCKA)

3ajiaHus 1o
CaMOCTOsITe/IbHOM paboTe
CTY/IEHTOB

dopma
TeKYyIIlero
KOHTPOJIS
yCIieBaeMOCTH
(KO//IOKBUYMBI,
KOHTDOJIbHbIE
paboThl,
KOMITBIOTEPHBI
€ TeCThbl U T.11.)

JIK ITP / Cem JIP CPC

2

7

8

9

dopmbl
OpraHu3anuu
OusHeca:

5.1 HoBas nekcuka.
Hemvunbie hopmbl
ry1arosa: MHQUHUTHB,
repyHIU.

5.2 Pabora ¢ TekcToM
TI0 TeMe pasjiena.
Hennunbie hopmel
ryaroJjia: npuyacruve 1
u2.

5.3 [Inanornueckas
peub.

5.4 IloBTOpEHUE
Marepuasna pasjena

(MopyJisi)

1-4, 10-12

CamocTosiTesbHOe
peKOMeH/yeMOll  OCHOBHOW U
JIOTIOJTHHATE/IbHOM JIUTEPATYPHI,
VHTePHEeT-MCTOYHMKOB; 3ay4rBaHKe
[MaioroB

n3syueHue

YO, KP

MapkeTuHr:

6.1 CemaHTH3aLUs
HOBOU JIEKCUKH.
ApTUKIBL

6.2 Pabora c TekcTOM
T0 TeMe pasjerna.

6.3 3akpernieHve
JIEKCUKO-

23,3

1-4, 6, 11, 12

CamocrodTenbHOe
peKOMeH/yeMOll  OCHOBHOW U
JIOTIOJTHUTE/TbHON JIATeparypel,
MHTEepHeT-UCTOUHUKOB; 3ayurBaHHe
b1V EY (0)40):!

H3yueHve

YO, T, KP
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rpaMMaTHyecKoro
Marepurana

6.4 Juanoruueckas
peub.

6.5 IToBTOpEHUE
MaTepHasa paszena

(MopyJis)

Bcero uacoB:

16

51,3
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COJEP)XAHUE PABOYEN ITPOI'PAMMEI
aucuuriiHbl IHOCTpaHHBIX A3BIK Ha 4 cemecTp(3 ceccust)
Pabouyto mporpaMmMy OCyIIecTB/sIHOT:K.(puno.H., goueHT C.B. Kobbizera

Bu paboTthl

O0BeM TUCLIUIIMHBI

3aouHas popma 00yueHHs

OO6r1miast TpPyZ0eMKOCTb AUCLUTITAHBI
(3ET / yacos)

10 3ET / 360 uacos, B T.u. 4 3ET / 144 yacas 4

cemMecTpe

YueOHBIX YaCOB Ha KOHTaKTHYIO paboTy C
TIpero/iaBaTesiem:

8,7

JIeKLIAN

MPAKTUUeCKUX / CeMUHAPCKUX

71ab0paTOPHBIX

Npyrux (rpyrmroBasi, UHIUBUYaIbHast
KOHCY/IbTal[Us ¥ MHbIE BU/IbI YUeOHOM
JiesITeIbHOCTH, TIpelyCMaTpPHUBaroIIe
paboTy 00yyJaroImxcs C
riperniosiaBatesieM) (PKP)

1,7

YueOHBIX YaCcOB Ha CaMOCTOSITE/TbHYIO
paboty obyuatorxcsi (CP)

126,5

YueOHbIX YacOB Ha MOATOTOBKY K
9K3amMeHy/3aueTy/auddhepeHIIMPOBaHHOM
y 3aueTy (KoHTpoJib)

7,8

dopma KOHTPOJIS: SK3aMeH, KOHTPOJIbHasi paboTa
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No Tema u dopma 1M3yueHUs MaTepruasioB: OcHoOBHas1 U 3aiaHus 1o ®dopma
coJepKaHue JIEKIIUH, TIPDAKTHYECKHE 3dHATHA, CEMUHAPCKHE AOIIO/IHUTE/IbHas CaMOCTOSITe/ILHOMN TEKYILero
3dHATUS, Ha60paTOprI€ paGOTbI, CaMOCTOdATe/IbHast JIMTEPATYPa, pa60Te CTYJeHTOB KOHTPOJIA
paboTa ¥ TpyI0eMKOCTh (B yacax) peKoMeHzyemasi yCIieBaeMOCTH
CTyJeHTaM (KOJ’I]’IOKBI/IYMI)I,
(HoMepa 13 crivcka) KOHTPOJIbHbIE
paboThl,
KOMITBFOTEPDHBI
e TeCThl 1 T.I1.)
JIK [1P / Cem JIP CPC
1 2 3 4 5 6 7 8 9
7 MeHe/)KMEHT: 0 4 0 62 1-4,9, 11, 12 CamocTosATe/IbHOE U3yYeHHe YO, KP
7.1 HoBast nekcuka. peKOMeH/IyeMOoil OCHOBHOM U
MoganbHbIe T/1aroJbl. JIOTIOTHUTeTbHOM
7.2 PaboTa ¢ TeKCTOM JIUTEepaTyphl, VHTEpHeT-
TI0 TeMe pa3zera. HMCTOYHUKOB; 3ayurBaHUe
ToBapuiLecTBo. iV EY ()Y0):!
Kopnoparus.
WupuBuayanbHOe
TIpeJIIpUHUMATE/NbCTB
0
7.3 Juanoruueckas
peus.
7.4 TloBTOpEHUe
MaTepHasa paszena
(mopyJisi).
8 OmnroBas u 0 4 0 64,5 1-12 CamocTosATeIbHOE U3yYeHHe YO, KP
PO3HHYHasA peKoMeH/lyeMOoii OCHOBHOI U
TOPrOBJIA: JIOTIOTHUTETbHOM
81. CemaHTU3aL s JIUTEepaTyphl, WHTEepHeT-
HOBOMH JIEKCUKH. Some, WCTOYHUKOB; 3ayurBaHUe
Any, NoEvery u ux JIAajIoroB
TIPOU3BO/THBIE
8.2 Pabora c TeKCTOM
T0 TeMe pasjerna.
8.3 Huanornueckas
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peub.
8.4 O6ob6iaroiee
TMOBTOPE€HHE JIEKCUKO-
rpaMMaTHYeCKOro
Marepuaa.

Bcero yacos: 0 8 0 126,5

64







	программа бакалавриата
	2. Цель и место дисциплины в структуре образовательной программы
	ОК-3: способность к коммуникации в устной и письменной формах на русском и иностранном языках для решения задач межличностного и межкультурного взаимодействия.
	ОК-3: способность к коммуникации в устной и письменной формах на русском и иностранном языках для решения задач межличностного и межкультурного взаимодействия.
	ОК-3: способность к коммуникации в устной и письменной формах на русском и иностранном языках для решения задач межличностного и межкультурного взаимодействия.
	ОК-3: способность к коммуникации в устной и письменной формах на русском и иностранном языках для решения задач межличностного и межкультурного взаимодействия.
	4.КобызеваС.В. EnglishforStudentsofEconomics.PartI: Методические указания по английскому языку для студентов экономических специальностей и направлений подготовки. – Уфа: РИЦ БашГУ, 2017. – 36 с. – URL: https://elib.bashedu.ru/dl/corp/Kobyzeva_sost_English forStudentsof Economics_1_mu_2017.pdf.

